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MR. WHITLOCK’S PROPOSED CHICAGO PLAN. 


THE communication which Manager Wuir- 
Lock has sent to the companies regarding the 
Chicago situation deserves serious considera- 
tion. As is known, Mr. Wuitiock, together 
with a committee of managers, gave the local 
conditions in the large cities much attention 
a year or so ago, but enough support could 
not be secured to warrant the calling of a meet- 
ing. R. M. Bissett was chairman of the old 
Chicago committee, while later W. J. Littie- 
JOHN and Mr. WuitLock worked on a gen- 
eral agreement for large cities. 

Mr. WHITLOCK proposes a commission 
agreement among the companies for Chicago, 
entailing upon each the duty of discharging an 
agent guilty of violations the second time. 
With the high commissions now being paid 
in Chicago and Cook county for business, 
especially of the preferred class, it is a grave 
question whether the agents can control affairs. 
High commissions to agents breed brokers and 
solicitors. The agents get but little benefit 
from high commissions. They usually take 
the form of a rebate to the assured. The 
insuring public has justly seen fit to condemn 
the high expenses in the large cities which are 
charged up to it in the form of a rate loading. 
We cannot close our eyes to the justice of 
this protest. 

Where companies have entered an ironclad 
agreement, it being one of honor among offi- 
cials or managers, it has been successful. The 
companies form the governing element in the 
business. They can, in short order, bring 
about reforms in Chicago. Under the present 
system of the Chicago Underwriters Associa- 
tion, frail human nature is very sure to play 
a large part. As one manager expressed it, 
the same attributes are shown by locking a 
hungry man in a bakery and enjoining him to 
touch none of the viands. 

Greed, avarice, jealousy and selfishness have 
militated against companies performing their 
plain duty to their stockholders, their agents 
and the public in the large cities. 


ABSURDITY OF RATE WAR. 


Tue absurdity of rate wars was never 
better illustrated than in the recent Salina, 
Kan., fire of the H. D. Lee wholesale grocery. 
This building was about two hundred and 
fifty feet in length and four stories high, di- 
vided into three sections with protected open- 
ings, the center section of which was occu- 
pied for coffee roasting. An inspection of 
the premises would have revealed many de- 
fects which contributed to the destruction 
of the entire plant, prominent among which 
were single fire doors where double standard 
doors should have been to withstand such 
an intense heat, and large openings with 
crossed timber supports covered with shet 
iron nailed to the timbers and _ insufficient 
hose. With these prominent defects in a risk 
of such large area and of a class which has 





been so unprofitable, it is difficult to under- 
stand why such a scramble should have been 
made for it at such ruinous rates. Surely 
the integrity of the profession is shaken by 
such actions and all the good work of the 
year with mercantile. schedules and bureaus 
of publicity for the benefit of the public comes 
to naught. The companies are again held up 
to ridicule and hostile legislation is fostered 
by one act of this kind. 


THE STRENGTH OF A LOVAL AGENCY. 


WE were impressed recently with a state- 
ment from one of the younger prominent lo- 
cal agents of the West when he said that 
his father had counseled him in entering 
the business to be honorable, clean and square 
above all else and not resort to unprofes- 
sional methods to hold business, or get it even, 
when that style of competition confronted 
him. The elder agent gave it as his opinion 
that the rate-cutter and rebater, the pre- 
varicator and trickster eventually come to 
grief in some way. ‘The conscientious and 
honorable agent, he held, made more money in 
the long run, provided he made the best use 
oi his talents. 

The character and success of this local 
agency prove the truth of these contentions. 
Its companies believe in the men behind it. 
They appreciate that the agency gives tone 
to the companies represented and that their 
reputation in the community is the highest. 

Some honorable agents do not succeed in a 
financial way, perhaps due to lack of ability or 
industry or judgment. The capable agents who 
are true to themselves and their companies, 
and who, in taking an inventory, are in no 
manner ashamed of their operations, cer- 
tainly take much satisfaction in a clear rec- 
ord. 

In every line of business the honest man 
is called upon to make a temporary financial 
sacrifice that is often galling and irritating. 
It is true in insurance journalism as in other 
vocations. The very men that have passed 
the agent by to throw business to the 
agency guilty of bad practices have a higher 
respect for him. His companies feel they can 
rely on him. The service of an agent who 
takes an unfair advantage to get business is 
worth less than the service of an honorable 
agent. The former discounts his ability when- 
ever he rebates or cuts a rate. It is a pub- 
lic acknowledgment that he cannot secure 
business on equal terms. In other words, 
he is a “cheap” man offering, if you please, 
second-hand or damaged goods and endeav- 
oring to prove to his customers that they 
are as good as new. The customer later 
learns the facts and finds it pays to deal with 
a reliable agency whose word is a guarantee 
of what it sells, that charges the full price 
and gives the best in the market. These pol- 
icies are equal to every emergency and when 
a loss occurs the assured gets the best service. 

The advice given by the father to the son 
is not an.empty platitude. Years have proven 
its absolute truth. 


Stoppart.—Early in 1904 Alexander Stod- 
dart of the New York Underwriters will cele- 
brate the fiftieth anniversary of his connec- 
tion with the fire insurance business and the 
fortieth of his association with the New York 
Underwriters agency. Mr. Stoddart is one of 
the veterans in the business who has a very 
fine record and one to which he can point 
with pride. He is a splendid underwriter 
and has made a success of his institution. 
There is no company in the country that has 
a more loyal set of local agents than the New 
York Underwriters. Its field men are of a 
high grade. All of Mr. Stoddart’s friends 
will join in congratulations on his rounding 
out of so many years in the business. 





INSPECTION SLIP CASES. 

We carry the kind with a pocket on each side. 
Just. the kind that a_ special agent would be 
No. 1, 4% inches wide by 9 inches 

No. 2, 5 inches wide by 9 inches 
long, $1,25. —- are made of flexible morocco 
ty. 

WESTERN UNDERWRITER COMPANY. 





REBATING IN CHICAGO IS LESSENED- 





Practice Is Materially Decreased During the 
Usually Fierce December Campaign—Not 
So Much High Pressure. 





Life underwriters of Chicago have been 
commenting on the fact that rebating has been 
greatly reduced in the city this year. Chi- 
cago during December heretofore has passed 
through a regular orgy of rebating, so much 
so as to thoroughly disgust every honorable 
life insurance agent. 

There has grown up in the city a class of 
citizens who are known as professional round- 
ers, who seek cheap insurance during Decem- 
ber, going from company to company and get- 
ting the lowest price. The number of Decem- 
ber rebating companies, however, have been 
reduced materially, and these professional 
seekers for cheap insurance have been consid- 
erably embarrassed by not finding companies 
to take the risk. Some agents are known to 
be rebating on the quiet in a rather mild way, 
but there are no indications of the wholesale 
practice of previous years. 

The Mutual Life, which has always been 
charged with engaging in the practice during 
December, this year is exceedingly quiet, the 
management stating that no _ high-pressure 
business is being sought. There may be oc- 
casional offers from some of the agents, but 
it can be said, to the credit of the company, 
that its skirts are quite clear. The only com- 
pany that agents complain of to any great ex- 
tent is the Provident Savings. 

The heavy losses that have occurred in this 
December business during the last year or 
two have shown companies the peril to which 
they subject themselves. Men load up with 
life insurance during December, securing a 
for almost nothing, and thus are able to carry 
considerably more than they naturally would. 
The losses that the companies have had have 
opened their eyes to the possibilities in this 
direction. The heavy lapses have also gone 
to prove that rebated business for mere show- 
ing is a most expensive luxury. Decreased 
dividends to policyholders have also brought 
about protests from many quarters. The lav- 
ish expenses incident to securing rebated busi- 
ness, and the policyholders realizing the fact 
that it is their money that is beine spent, 
have all had their effect. Chicago life under- 
writers state that they welcome this new order 
of things and hope it may improve from year 
to year. 





OPENS A MIDDLE WEST DEPARTIIENT. 





George W. Pohlman of Cincinnati Secures the 
Insurance Underwriters of the Spring 
Garden for Four States. 





George W. Pohlman of Cincinnati has been 
appointed as general agent of the middle West 
department of the “Insurance Underwriters” 
of the Spring Garden. He will have Ohio, 
Michigan, Wisconsin and Illinois outside of 
Cook county. This is the surplus line annex 
to the Spring Garden, operated from New 
York. It will write $25,000 on standard 
sprinkled lines and from $2,500 to $10,000 
on buildings of mill construction. -On stocks 
it will write from $2,500 to $5,000. 

Mr. Pohlman has the Globe and Rutgers 
for Ohio and the Stuyvesant for Ohio and 
Illinois for surplus lines. He is. building up 
a very nice surplus business. He is western 
general agent of the Firemens of Baltimore 
and president of the National of Cincinnati. 





CHAPMAN TO LEAVE THE PFIEI D. 

R. R. Chapman of Lincoln, Neb., special 
agent of the Delaware & Reliance, leaves the 
field in January. He will likely engage in the 
local business in Kansas City. Mr. Chapman 


is the last of the old-time Delaware & Reli- 
ance field force. 





8 


THE WESTERN UNDERWRITER. 





December 24, 1903. 








COMPANIES ARE PROSPERING 


BRIGHT OUTLOOK FROM INDIANAPOLIS 








Some Comment on the Year’s Work of the 
Underwriting Institutions of 
the State. 





(From A STAFF CORRESPONDENT.) 
Indianapolis, Ind., Dec. 21——The Indiana 
insurance companies without exception have 
had the most prosperous year in their exist- 
ence. The relations of the companies to one 
another are of the most amicable kind. There 
is no “knocking.” If a man has paid a pre- 
mium for insurance in one company none of 
the others pretend to be able to give him 
a better contract than he already has. But if 
he wants additional insurance every company 
can give him the best contract. Each com- 
pany goes on the theory that it has enough 
to do to attend to its own affairs without mix- 

ing with those of the other companies. 

Reserve Loan Life. 


The Reserve Loan Life wrote, to December 
1, $2,000,000, and expects before the year ends 
that the total will be nearer $3,000,000 than 
$2,000,000. It has already set the mark for 
next year at $4,000,000. It operates only in 
Indiana. It will have $5,000,000 in force at 
the beginning of next year. 

American Central Life. 


The American Central Life has had its best 
year, and in spite of the alleged hot contests 
for control and the sale of its industrial busi- 
ness, it will far surpass any record heretofore 
made. Its officers and field men have never 
worked more enthusiastically or more profit- 
ably. The company would not predict what 
its increase over last year would be, but one 
of the chief stockholders said he would not 
be surprised if the company came near the 
head of the list of the home companies for 
the amount of new business in Indiana. The 
company operates in five states. 

Interstate Life. 


The Interstate Life feels felicitous over the 
assurance that it will double its last year’s 
business. The amount of new business in the 
month of November was $664,000. Before the 
year ends it will have applications for over 
$5,000,000. It got over $1,000,000 of new busi- 
ness in Pennsylvania, where it has been a 
little over a year. These were high-class con- 
tracts, principally in Philadelphia and Pitts- 
burg The company regards the results this 
year as wonderful, taking into consideration 
the comparatively small field force. The com- 
pany entered Missouri during the year, but as 
it lost its principal connections there by re- 
moval it has not pushed its business and may 
abandon that State in favor of Illinois or Mich- 
igan. 

State Life Insurance Company. 

The State Life says that the year has been 
successful for it in every way. The total 
amount of the new business will be about 
$20,000,000, of which Indiana will contribute 
around $5,000,000. The increase in the insur- 
ance in force will be $9,000,000 and the in- 
crease in the assets $800,000 to $900,000. A 
peculiar feature of the year’s business has 
been the losses through violent deaths. These 
will reach about 30 per cent as compared to 
the average, less than 7 per cent. 

Indianapolis Fire. 

The fire insurance companies have also been 
favored. The Indianapolis Fire has done a 
larger business than last year and promises 
to show better net results. The loss ratio will 
probably not be larger than last year, though 
losses have been greater. Dr. H. C. Martin, 
the secretary, says that the future is 
promising, that there is nothing in sight to 
prevent the company from having another 
prosperous year following this. He says, how- 
ever, that fire insurance companies cannot 
stand prosperity long and that there are evi- 





dences of a demoralization of rates. It is not 
alarming, however, and Dr. Martin says, “It 
is always so,” more or less. 

German Fire Insurance Company. 

The German Fire has had a record year, 
and although the loss ratio may be slightly 
larger than last year the net results will be 
highly gratifying if nothing serious happens 
between now and the new year. The company 
celebrated the fiftieth anniversary this year 
by getting out a book containing a history of 
the company and the names of all its officers 
and directors during the half century, with 
photographs of most of them, and quaint pic- 
tures of Indianapolis when it was a village 
and later views since it has become a bustling 
metropolitan city. 

Good Year for the Fire Mutuals. 

The mutual insurance companies of Indiana, 
including the Grain Dealers National, the In- 
diana Millers and the Lumbermans, say they 
will have had a good year. The first will close 
its opening year December 24. It has written 
more than 1,000 policies, and the insurance in 
force is more than $2,250,000. It has had 
six losses, with a total of less than $10,000. 
The other two companies say their loss ratio 
will be much smaller than it was last year. 

Federal Union Surety. 

The Federal Union Surety Company is 
closing what is practically its first active year. 
It was in operation last year, but spent its 
efforts mainly in getting a foothold. This 
year it started out aggressively to get busi- 
ness and the returns show that it has its 
share. It has entered the surrounding States, 
Kentucky, Illinois, Ohio and Michigan, also 
Pennsylvania. It has put into its surplus fund 
this year the comfortable sum of $18,000. It 
expects to make a much better record next 
year, when it will enter several other States. 
It is the youngest of the companies, but the 
older ones are aware of its existence. It has 
attained its success without any rate-cutting or 
other bad practice. 

Meridian Life & Trust Co. 

The Meridian Life & Trust Company, Indian- 
apolis, reports a very satisfactory year. It 
operates only in Indiana and expects to close 
the year with $2,000,000 in force. It will begin 
an aggressive campaign for 1904 by presenting 
a new contract, which it expects will be a 
winner. It is not prepared now to state what 
this is to be. The company has got out a set 
of novel and highly attractive calendars, which 
doubtless will prove to be good advance 
agents. 





STAND OUT ON THE PACKING LOSSES. 





Some New York Lloyds and Surplus Liners 
Hold Back On Strength of A. W. 
Hart’s Report. 





Some of the New York Lloyds and sur- 
plus line companies have not yet paid their 
losses sustained by the Hammond Packing 
Company of St. Joseph and the Omaha Pack- 
ing Company in Chicago, which occurred last 
summer. After expert adjusters had gone 
over the ground and settled for the stock 
companies and some of the Lloyds, a New 
York contingent sent A. W. Hart to make 
investigation of these losses. It is under- 
stood that Mr. Hart was paid rather a big 
fee and he made some objections to the ad- 
justment, which were regarded as purely 
technical and insignificant. On the strength 
of his report several of the Lloyds and sur- 
plus liners, who employed him, declined to 
pay. It is understood that accounts against 
the Seaboard Fire Underwriters, the State of 
Delaware, the Lloyds of New York City, La 
Foncier, the Isthmus Lloyds and New York 
Lloyds have been put in the hands of A. M. 
Best for collection. 

La Foncier has also denied liability, so 
it is claimed, on the Northern Lakes Ice 
Company, located near Chicago, on the ground 
that the premium had not been paid to the 
general agent in New York at the time of 
the fire. 





WORK OF THE OHIO BUREAU. 


MUCH GOOD IS BEING ACCOMPLISHED. 








Some Insight Into the Machinery of the Or- 
ganization, Its Achievements and Its 
Present Operations. 





(From a STAFF CORRESPONDENT.) 
Columbus, O., December 22,—The Ohio In- 
spection Bureau is rapidly completing the work 
of rerating all of the fourth-class or water- 
works towns in Ohio. All of the larger towns 
in the State have been rated under the new 
schedule, and there are now left only about 
twenty-five waterworks towns which have not 
been inspected. It is expected to take these 

remaining towns up within a short time. 

Some of the Bureau’s Work. 


In addition to its other work the bureau 
has published ninety-five complete tariffs this 
year and thirty-six’ other towns have been 
inspected, the tariffs for which are now being 
prepared for the printer. The local agents 
at Akron, Canton, Columbus, Dayton and To- 
ledo have adopted the card system. The rates 
for these points consequently have not been 
published, but are sent out direct to the local 
agents to be placed in the cabinets. 

Improvements Have Been Introduced. 


Among the improvements introduced during 
the past year in the workings of the bureau 
which have met with the enthusiastic approval 
of the companies are detailed inspection re- 
ports upon all important risks, with diagrams 
of such plants as have not been mapped. The 
electrical and sprinkler departments estab- 
lished this year are accomplishing excellent 
results in securing the remedy of many de- 
fects and these departments will be extended 
somewhat next year. 

Machinery of the Bureau. 


One hundred and five companies are now 
purchasing the information published by the 
bureau, or an increase of twelve companies 
during the year. 

The bureau has a force of four inspectors 
at Toledo, two at Akron, two at Dayton, three 
at the Columbus office for local work and six 
for state work. In addition there is one elec- 
trical and one sprinkler inspector. 

Bureau Accomplishing Good Results. 


The bureau is doing more and better work 
now than ever before, and no one has any 
complaints to make except a few property- 
owners who do not believe in precautions, and 
a few local agents who are fond of posing as 
the protectors of the people, standing between 
them and the “insurance trust,” for which 
they are supposed to be working. 





**BOSSY’’ CAN GET INSURANCE. 


One of the most novel insurance concerns 
in Michigan is the Allouez Cow Insurance 
Company, formed two years ago by Finnish 
people living north of Calumet, Mich. The 
value of every cow is placed at $40. The mem- 
bership fee for owners of bovines is $1 and 
the dues are rated according to losses sus- 
tained. A veterinary surgeon is employed on 
salary and he gives his attention gratis to the 
cows of policyholders. Cows are subjected 
to a medical examination before they are 
taken in. A lost cow, as well as a dead one, 
nets the owner $40, the company being pro- 
tected from imposition by the energetic sec- 
retary, who spends much of his spare time 
during the summer months looking after wan- 
dering bossies. Most of -the Finns keep a 
cow about three years and then kill her. In 
this way the company gets another dollar 
from the Finn when he buys a new cow. The 
success of the plan is leading its promoters 
to try to extend cow insurance throughout 
Houghton and Keweenaw counties. 





In competition our supplies are like bald heads : 
“They come out on top.” 
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AS SEEN FROM CHICAGO. 


WHITLOCK ADVOCATES COMPANY AGREEMENT 


Regarding the Chicago situation, Manager 
Whitlock says in a letter to companies: 

“All who have kept-in touch with the situa- 
tion understand auite as well as myself the 
wrongdoing practiced by many companies and 
agents in Chicago (the companies more re- 
sponsible than the agents) in violation of their 
sacred obligations. 

“Every little while the old machinery is 
patched up, only to run a little worse later 
on than ever before. As you know, there is 
a movement on foot now to patch up the old 
machinery again, but it is an idle waste of 
time, as there is nothing left of it but a suc- 
cession of patches. There is nothing tangible 
or substantial on which to build, hence the 
ee of making something good and 
lasting out of nothing. Practically all thought- 
ful local agents and officers and managers of 
companies now readily concede that there is 
only one practical and sensible solution of the 
problem, that is: “The companies to agree 
upon a uniform commission to agents; 15 per 
cent on ordinary and 20 per cent on the so- 
called preferred business (better still, 15 per 
cent flat), with the further obligation on the 
part of the companies to dismiss promptly any 
agent in their service found guilty of a second 
wilful violation of the rules of the Chicago 
Underwriters Association. With such a pledge, 
underwriting in Chicago could quickly be put 
on a respectable, intelligent and businesslike 
basis, and would so continue until some com- 
pany or companies so far forgot their pledge 
of honor as to violate it. 

“The question of expense and maintaining 
honest men in the service of companies is the 
easiest proposition in the business to control, 
if the companies as a whole desire to reform 
and to be honest. The loss ratio we cannot 
control; the expense ratio we can; and it is a 
duty the officers and managers of companies 
owe to their loyal agents, the public and to the 
stockholders, whose servants they are, to im- 
mediately come together, sign a pledge such 
as we have suggested, and keep it. If the 
discovery should be made that there is a com- 
pany here and there whose officers and mana- 
gers are not men of strict integrity, their places 
can be promptly filled by those who are honest 
and capable, and it is a duty that the stock- 
holders and directors of companies owe it to 
themselves and to the public to see that their 
affairs are managed only by honest men, men 
whose word is as good, for the faithful perform- 
ance of an obligation as if secured by a govern- 
ment bond. Such reforms as we have indicated 
should be inaugurated at once, not only in 
Chicago, but in all the large cities and in all 
territory as well. 

“The New Year has in store only things 
good for the fire insurance companies, if they 
will but seek honest co-operation and good 
fellowship, instead of antagonism and the nurs- 
ug of petty jealousies.” 








The Chicago situation is still the subject of 
onsiderable comment, the committee of fif- 
‘cen being engaged in securing signatures to 
ic pledge. Manager Eustis, of the Manches- 
r, and Whitlock, of the Glens Falls, together 
ith A. F. Shaw, of Hall & Henshaw, have 


eclined to sign the pledge, taking the ground ° 


hat they have signed it once in earnest, and 
will be useless to sign it again. The mem- 
ers look upon the pledge proposition as of 
itle avail, believing that, as heretofore many 
gents signing it feel no qualms in disregard- 
1g it. 

With the complexion of the Chicago Un- 
erwriters Association, some of the members 
e doubtful whether business obligations will 

lived up to with any degree of certainty, and 
nce advocate the appointment of a “flying 
juadron,” to be used as a detective force in 
rreting out supposed deviations. Under the 
resent plans, members hesitate to bring 
larges against fellow members. for fear of 
icurring their enmity and possibly cutting off 
usiness. Members who suggest the detective 
ree believe that charges should be filed by 
i officer and the name of the person suggest- 
ig the charge should not be made known. 
Unless the companies themselves get in line 





the agents will have difficulty in controlling 
the situation. The real authority rests with 
the companies, and a company commission 
agreement for Chicago, as well as other large 
cities, would seem to be necessary in order to 
have satisfactory results. 

++ 


HELD THE POLICY WAS VALID. 

Judge Freeman of Chicago, in voicing an 
opinion of the branch Appellate Court, di- 
rected the entry of a judgment for $1,700 
against the Hartford Fire in a suit on 
a fire policy issued by it to Andrew Peter- 
son. The company, through William M. 
Martin, its agent, issued a policy to Pe- 
terson for insurance on a house in Hege- 
wish. Martin, it is said, failed to deliver 
the premium to the company, and the pol- 
icy was canceled. Martin, it is charged, 
afterward delivered another policy for the 
same amount, issued by the Firemens In- 
surance Company. Peterson was not advised 
of the cancelation of the first policy, it is said, 
nor of the delivery of the second one. When 
the house was burned both companies, it is 
declared, denied liability. 

++ ++ 
COMPLICATIONS OVER A LOSS. 

Some comment is being made on the com- 
plications that have arisen in regard to the 
adjustment of the:loss on the H. D. Lee Mer- 
cantile Company at Salina, Kan. The insuratice 
on the stock was $204,950. The adjusters rep- 
resenting almost all of this insurance have 
withdrawn, stating to:the companies that they 
are unable to reach any conclusions on account 
of the attitude of the assured. The stock was 
all destroyed, and the values had to be arrived 
at from the books. The assured presented a 
claim amounting to $244,077. The adjusters 
went to work on the books and found the 
stock on hand, according to their estimate, 
was $166,723. The adjusters state that H. D. 
Lee claimed that the inventory he first sub- 
mitted was incorrect, and that the stock on 
hand was worth $50,000 more than the in- 
ventory, stating that he would insist on a total 
loss. He claimed that the inventory as shown 
was undervalued on account of the desire to 
deceive minority stockholders. The adjusters 
refused to continue on this basis. 





WILL EXTEND ITS OPERATIONS. 


R. W. Hosmer & Co. of Chicago have been 
appointed general agents of the North River 
Fire of New York for Illinois and Ohio, they 
being the Chicago local agents. The company 
intends to extend its business materially 
through the West and will plant agents in all 
the good towns, using the field force of the 
American of Boston, which is in the Hosmer 
office. The North River has assets exceeding 
$1,200,000 and net surplus of $250,000. 





KLAppert.—William Klappert is one of the 
live local agents of Cincinnati who is build- 
ing up a_ splendid business. It was not 
known until this year that he had a corps of 
soliciters numbering seven. His new calen- 
dars impart this information and the group 
shows a fine set of assistants. Each one is a 
Kiappert, ranging all the way from a rollick- 
ing baby to a handsome miss. ‘We are seven” 
makes a pretty advertisement and the next 
number to seven should be eleven. 


The Atlantic Fire of Richmond, Va., with 
a capital of $50,000, has been organized, with 
Frank A. Colley of New York as United 
States manager. 

F. M. Lindsley, who retired as Cook county 
general agent of the State of Illinois, has gone 
with the Chicago office of the Milwaukee Me- 
chanics, to take charge of the German Under- 
writers. 

The National Assurance Corporation of 
Richmond, Va., which has just started, with 
Boughan & Co. of New York as general agents, 
will have $75,000 capital and $25,000 surplus. 
It will maintain a deposit in Virginia and ap- 
point local agents throughout the State. Its 
manager for Virginia and North Carolina is 
Arthur L. Pleasants of Richmond. 





STATEMENT FROM GARRETT COMPANY. 





Lively Controversy Over the Revelations 
Brought Out in a Suit Involving the 
Sale of the Orient. 





The suit brought by A. W. Hart of New 
York against the L. D. Garrett Company for 
alleged commissions due him on the sale of 
the Orient has elicited much interesting infor 
mation as to the compensation on such deals. 
Mr. Hart won and the case has been appealed. 
The Garrett company makes the 
statement : 

“Referring to the misleading account pub- 
lished in the Journal of Commerce of the trial 
of an action brought against us by A. W. Hart, 
we wish to make the following statement: 
_“Arthur W. Hart received from the L. D. 
Garrett Company an agreement that he should 
receive 20 per cent of any profits, after de- 
ducting all expenses, which it should realize 
from the sale of the stock of the Orient Insur- 
ance Company. In the event that it should 
accept a note or other obligation payable at 
any future time, it agreed to pay his percentage 
in cash, less the usual bank discount. 

“He sued to recover $21,500, being 20 per 
cent of $140,000, which he alleged were the 
profits, less $6,500 in cash paid him on account. 
The defense was that there were certain ex- 
penses incurred, including $52,500 paid Messrs. 
Charles B. Whiting and James U. Taintor, 
president and secretary of the Orient, in liqui- 

tion of a contract for their services for a 
term of three and four years, respectively 
(which contract the purchaser had refused to 
assume), and that $65,000 of the nominal com- 
pensation was withheld by the London & Lan- 


following 


-cashire as a guarantee fund to secure it against 


loss on certain assets of the Orient, and was 
not payable by note or any form of obligation 
which could be the subject of discount. 

“After hearing the evidence of A. G. Mcll- 
waine, Jr., United States manager of the Lon- 
don & Lancashire. P. Henry Woodard, vice- 
president of the Connecticut General Life In- 
surance Company and a director of the Orient, 
and Messrs. Whiting and Taintor and L. D. 
Garrett, that the payment was made with the 
knowledge and approval of Hart and of the 
board of directors and leading stockholders 
of the Orient, and was a matter of common 
public knowledge before the transaction was 
closed, the court directed that this $52,500 and 
all other payments made were proper expenses, 
and should be allowed. 

“The court also held that the $65,000 with- 
held by the London & Lancashire was not 
payable ‘by note or other obligation payable 
at any future time’ which could be the subject 
of discount, as claimed by the plaintiff, but 
instructed the jury that it must be treated 
under the terms of the written contract as 
a profit (although not yet paid), and the jury 
brought in a verdict accordingly for $0,500 of 
the $21,500 sued for, with interest. 

“The plaintiff swore to certain facts which 
were flatly contradicted by Mr. McIlwaine 
and by Mr. Garrett, but under the ruling of 
the court as to the construction to be placed 
upon the written contract, these facts were not 
material to the remaining point in controversy, 
and the verdict can in no sense be considered 





a finding as to the truth or falsity of this 
testimony.” 

Hictey—General Agent C. W. Higley, of 
the Hanover, is sending out a watch fob 
to the agents of his department as a little 
tribute to what they have done for the 
company. This leads to the statement that 


Mr. Higley has done much for the Hanover in 
the West, more than even many of his friends 
ajipreciate. He had to put a new policv into 
effect after an administration of ultra-liberal- 
ism. He has done this herculean task suc 
cessfully and without complaint. “Charlie” 
Higley is not a speaker from the housetops, 
but does his work in a quiet but effective way. 
He is a “good fellow” in every true sense of 
the word. who has proven himself a man 
amid conditions about which the outside world 
knows nothing. 


The International Fire, which has been or- 
ganized with headquarters at Atlantic City, 
J.. has a Virginia charter. Its funds 
amount to $43,000 and it will write surplus 
lines. W. M. Umbdenstock & Co. will act 
as the western agents of this company. . 
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STATUS OF SEPARATION NOW IN OHIO. 











Most of the Work Is Confined to Securing 
New Agents Who Will Represent 
But One Class. 





Separation in Ohio is now confined for the 
most part to cases where mixed agencies are 
being transferred. One prominent general 
agent follows the definite policy of staying 
with mixed agencies where his company has 
received loyal support, but in case of sale to 
exercise his right to transfer to whom he sees 
fit. A number of other companies pursue 
similar policies. A few continue to force sep- 
aration where a good opportunity offers, and 
a few appear to care nothing about the mat- 
ter. Few new mixed agencies are being 
started. A good part of the mixed agencies 
left are old, and frequently large ones, repre- 
senting the state mutuals, some Ohio com- 
pany, the Continental, Germania, German of 
Freeport or some other big non-union com- 
pany. These are not likely to be cleared for 
years to come. 





BETTER CONDITIONS IN CINCINNATI. 





Situation Is Greatly Improved Since Manager 
Cleveland Took Hold Rebating Is Still 
a Pronounced Evil. 





rhe 
satisfactory than it has been for some time. 
Manager Cleveland of the rating bureau has 
proven the right man and has accomplished 
much good for all the interests. The position 
is a delicate one, as he has to keep in mind 
the assured, the local agent and the company. 
While some criticism has been made, yet the 
local agents acknowledge that he is doing 
what he thinks right and fair, and they ap- 
preciate that he is thoroughly honest in all 
of his duties. Following Mr. Cleveland’s re- 
ports on risks, several policyholders have 
made improvements or are contemplating do- 
ing so to remove the defects and get the ad- 
vantage in the way of decreased rates. 

The worst feature in the Cincinnati situa- 
tion is rebating. It is hardly likely that the 
agents can control this as long as high com- 
missions are being paid by the companies. 
High commissions breed a class of men who 
rebate to the assured, and hence the assured 
are educated on the subject and expect some- 
thing off. The better class of agents appre- 
ciate the conditions but believe that they are 
powerless to do anything as long as the com- 
panies count Cincinnati an open commission 
field and are willing to pay a high price for 
the business. 


local situation in Cincinnati is more 





NEEDS MORE PROTECTION. 

Youngstown is in need of more fire protec- 
tion and the matter of new apparatus will 
probably be taken up before a great while. The 
city should have at least five steamers, but at 
present it depends entirely upon the water- 
works pressure. In spite of the lack of pro- 
tection, the loss ratio has not been very heavy. 
Kk. R. Townsend, of the Ohio Inspection 
Bureau, is inspecting the city, and his report 
will be awaited with interest. 

++ ++ 
OHIO FIRE REPORT OUT AT LAST. 

The Ohio insurance report covering the fire 
and casualty business for 1902 made its ap- 
pearance about the middle of December. This 
is no fault of the insurance department, as the 
copy for the book was furnished to the state 
printer last spring. The fault is in the law 
under which the printer gets the reports for 
the different departments out in a certain or- 
der. The insurance department being a com- 
paratively young department, its report is one 





of the last, if not the very last, published. A 
department which received in taxes during 
1902 the sum of $700,694.03, besides $43,939.80 
under the fire marshal law, and shows a bal- 
ance of receipts over expenses of both the 
insurance and fire marshal’s departments of 
$755,238.20, is entitled to better treatment than 
this. The value of insurance statistics is 
largely in getting them early and the legis- 
lature should provide by law that they shall 
be published early. Ohio insurance men should 
call the attention of their members of the 
general assembly to this matter and try to get 
it remedied at the coming session. 
te +e 
NUMEROUS FIRES IN OHIO. 

The year 1903 appears likely to go out 
in a blaze. Sunday’s papers reported a $100,- 
cco fire in the Baltimore & Ohio shops at 
Lorain. On Sunday the following fires oc- 
curred: At Georgetown the stores of J. W. 
Wirthlin, Hoppel Bros. and Wm. H. Han- 
non and Millen’s saloon burned, with a loss 
of $100,000; at Mansfield part of Aultman & 
Taylor Company’s manufacturing plant, loss 
$5,000 or $6,000; at Marietta, the Marietta 
Plaster and Fuel Company, loss $12,000; at 
Fremont, the Messenger newspaper office, loss 
$5,000; at -Paulding, the Leader department 
store, loss not reported, caused by a defective 
gasoline lighting system. 

++ ++ 
MAY BE WITHOUT WATER. 

The Cincinnati waterworks finds it impos- 
sible to furnish Bond Hill, one of the newly 
annexed villages, with water. That suburb is 
now supplied by the St. Bernard waterworks 
under a contract which expires in 1905. When 
the new waterworks at Cincinnati are fin- 
ished the difficulty will be overcome. How- 
ever, the completion of the new system may 
take several more years. 





ATMOSPHERE IS NOT CLEAR IN LIMA. 





Non-Board Offices Cause Others to be Dissatis- 
fied and Threats of Resignation 
Are Being Made. 





The brilliant prospects of unalloyed bliss 
and ideal underwriting which seemed to be 
flooding Lima, O., a short time since are dis- 
appearing almost as rapidly as the snow be- 
neath a July sun. 

Two agencies are out of the board, Glen I. 
Wallace, representing the North German of 
New York, and Driver Bros. successors to the 
J. B. Jackson & Co. agency, and representing 
the Citizens of Missouri, Greenwich, Home of 
California, Indemnity of New York, Insur- 
ance Company of North America and Pheenix 
‘of England. 

At the time Driver Bros. purchased .the 
Jackson agency it was reported they would 
join the board. Since gaining possession they 
have declined making application for various 
reasons, but now they are insisting that as a 
condition to making application for member- 
ship in the locat board the rule forbidding any 
agent to solicit the business of any company 
transferring from another agency must be re- 
scinded. 

In the meantime John Philips has notified 
the board that he will resign his membership 
in case the application of Driver Bros. be not 
in at the time of the next meeting, the last 
Tuesday in December. It is also reported that 
several other of the members will do like- 
wise. 





COMPLAINT FROM STATE COMPANIES. 

There is considerable complaint heard from 
the state companies of Ohio regarding the 
new ruling of the insurance department, to 
the effect that the state companies, both stock 
and mutual, as well as foreign companies, 
must advertise in each county where they 





have an agency. The state companies have 
not been brought under this law until the pres- 
ent year. They claim it is unjust to force 
this extra expense on them and an attempt 
may be made to get the law amended to ex- 
empt them. 





ASHTABULA. GETS IN BETTER SHAPE. 





All But Three Agents Now Report Through 
the Stamping Secretary—Prospects 
Are Flattering. 





The recently organized stamping bureau at 
Ashtabula is nicely under way and every agent 
is enrolled and is reporting through I. S. 
Hewitt, the stamping secretary, with the ex- 
ception of Albert Henry, C. C. Booth and 
James Reed. The prospects are bright for 
getting the entire county in line, and Mr. 
Hewitt will not leave a stone unturned until 
he gains that goal. The result of the organ- 
ization is already felt in the city, and if the 
three above mentioned local agents could be 
gotten in line the results would be even bet- 
ter. The city is growing fast and all new 
dwellings are now being written at the tariff. 
The board has also decided on uniform 
charges for endorsements, etc. Mr. Hewitt 
was formerly a local agent at Conneaut and 
has sold out his business there to take hold of 
this matter with all his might. He has ‘the 
confidence of all the agents in the board, who 
are highly pleased with him. Ashtabula and 
the county will be second to none in the State 
soon from the solid organization standpoint. 





COMBUSTIBLE COVERINGS ARE USED, 





Cleveland Inspection Bureau Calls Attention 
to a Makeshift that Adds Greatly 
to the Hazard. 


The Cleveland Inspection Bureau says as 
to combustible coverings for steam pipes: 


“Your attention is invited to the hazard, 
more common of late in this city, of combus- 
ble coverings around steam heating and power 
mains, which are being sold to property own- 
ers as fireproof materials. Such materials 
very much resemble, from optward appear- 
ances, asbestos or magnesia rolled covering, 
and have about them a thin whitely coated 
muslin and underneath several thicknesses of 
such inflammables as brown paper, cardboard, 
wool felt, and similar cheap and dangerous 
stuffs. 

“Fireproof covering being of a more ex- 
pensive grade of steam pipe protection than 
the above mentioned, and when placed about 
pipes is rather difficult to distinguish them 
apart, has, no doubt, led unreliable builders 
and contractors to substitute cheap combusti- 
ble materials for the fireproof article. This 
may be very easily detected by running a pen 
knife blade through the covering, or by an 
attempt to cut loose the outer wrapper. 

“Several days ago, while inspecting a new 
end large retail furniture store in this city, we 
discovered that the steam mains were cov- 
ered with a thick roll of brown paper card- 
board, with an outer muslin wrapper, giving all 
appearances of asbestos. The same material 
has been found in other cases. A short time 
avo changes in heating apparatus of the “Old 
Stone Church” on Public Square necessitated 
the removal of steam mains. Upon removal 
cf the covering, it was found to be carbonized 
and at places charred to the outer wrapper. 
An investigation showed the covering to be of 
heavv paper board, and almost in an ignitable 
condition.” 





RAVENNA IS SO DIFFERENT NOW. 
The Ravenna board has been in existencé 
almost a year now and is giving great sat 


‘isfaction. Where for years rates cut no figure 


at all the tariff is now observed by every 
body so far as is known. The city water 


works plants recently came up for renewal a! 
the expiration of a five-year term. They wer 
formerly written for $15,000 at one per cen! 
for five years. It was renewed for the sam: 
amount at. three times one annual rate of 
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per cent on one plant and $1.50 on the other. 
After some hard kicking and threats to send 
the insurance out of town and an unsuccess- 
ful attempt to get the agents to bid against 
each other, the trustees divided the insurance 
among the four leading agencies of the town, 
the Jones, Seymour, Roberts and Douthitt 
agencies. 





PECULIAR GASOLINE LOSS IS SHOWN. 


Paulding Merchant Endeavors to Fill His Light- 
ing System and Has a Very Ex- 
citing Experience. 





A rather peculiar, as well as destructive fire 
for the short time it raged, caused about $3,000 
damage to the stock of general merchandise 
owned by French & Co., Paulding, O., on De- 
cember 19. The fire occurred in the daytime 
when assured was busy taking care of the Sat- 
urday trade and the store was full of custom- 
ers when it commenced. 

The day was dark and cloudy and their 
F. P. gasoline lighting system was in use nearly 
all day. About 3:30 p. m. it was discovered 
that the gasoline was getting low in the reser- 
voir, and the lights were turned off to allow 
the plant to cool, preparatory to refilling. After 
being out of use about 30 minutes, Mr. French 
proceeded to fill the reservoir. It seems that 
the machine was still warm and under some 
pressure, for when the fluid was poured into 
the reservoir it was immediately thrown out 
into the air with considerable force, covering 
Mr. French, the machine and adjoining mer- 
chandise. 

A short interval transpired, during which 
Mr. French attempted to mop the gasoline 
from his clothing and surrounding objects, but 
it vaporized rapidly, and, coming into contact 
with a hot stove, situated about eight feet 
away, an explosion occurred, the impact of 
which broke the glass fronts out of the build- 
ing, scattered free burning gasoline throughout 
the east room of the store (the dry goods de- 
partment), set Mr. French on fire so that he 
burned like a torch, and in his excitement 
rushed out of the store and across the street, 
where he was Seized by the bystanders and 
rolled in the snow and water until the fire was 
extinguished. 

Immediately after the explosion the stock 
of merchandise was on fire in a dozen different 
places, and it seemed that besides scattering 
free gasoline over the east room, the expfo- 
sion drove gasoline and vapor through the 
pipes of the plant and forced it out through 
the lamps, where it burst into flames, ignit- 
ing the adjoining merchandise. 

At first it seemed as if the merchandise on 
fire could easily be carried out and the balance 
left unmolested and most of the stock saved, 
but with gasoline as a feeder the fire gained 
such headway that the east room was soon a 
raging furnace. 

At this juncture the fire department arrived, 
did quick and effective work, speedily had 
the fire under control and saved the stock 
from total loss. The west room, although 
connected with the east room by an arch, suf- 
fered but little damage, and loss there will 
be small. 

The insurance on merchandise and furniture 
and fixtures was as follows: Firemans Fund, 
$1,000; Niagara, $1,000; Connecticut, $1,000; 
National, $1,000; Home of New York, $1,090; 
New York Underwriters, $1,500; A=tna, $1,000. 





NATURAL GAS FLOOR HEATERS. 

Manager ‘Cleveland of the Cleveland Inspec- 
‘ion Bureau states that many smaller mer- 
chants are using natural gas floor heaters. He 
states: , “We have not considered the device 
aS Originally constructed as being a safe ar- 
rangement, and have recommended that there 
be a metal hood above heating chamber so as to 
shield exposed flame and thus prevent ma- 
terial from dropping through register on to 





burners. There should also be a metal shield or 
pan below, with vent holes, so as to prevent 
material from coming into contact with burn- 
ers underneath. The manufacturer’s attention 
(a Cleveland concern) has been called to 
above points, and he has agreed to provide 
proper safeguards hereafter. Inasmuch as 
there are many in use not so protected, we 
would greatly appreciate our attention being 
called to any risks wherein these heaters may 


be found.” 
+t ++ 


OHIO FIRE APPOINTMENTS. 


American—Skiff & Nichols, Cincinnati. 
Citizens, Mo—Jobn L. Smith, St. Mary's; 
Worley W. Barton, New Madison; William E. 
Roberts, Jewett. 
Connecticut—Bert A. Dickey, Sherwood; Selden 
A. Reed, Oberlin. 
Continental—H. R. Williams, Vermillion; E. L. 
McDaniel, Fort Recovery; W. D. Bolon, Bethesda. 
Firemens, N. J.—L. W. Carman, East Liverpool. 
Home, N. Y.—Le Roy Irons, Waynesville; Arlo 
W. Firestone, Shiloh; Caleb G. Ensign, Madison. 
Manchester—George P. Wohn, Defiance; Sevelus 
A. Palmer, Marietta. : 
Merchants, Me.-—Albert R. Davis. 
ohn R. Davis’ Sons, Youngstown. 
Norwich Union—Le Roy Irons, Waynesville. 
North British & Mereantile—W. I. McElvey, 
Youngstcwn. 
Royel —Geo. C. Simpson, Cleveland. 
Sun—-William A. Ashbrook, Johnstown. 


British 


Cleveland ; 





OHIO LEGISLATURE SOON TO CONVENE. 


Some of the Comment Heard in the Field as 
to Possible Measures to Be Brought Up 
During the Session. 





With the session of the Ohio legislature 
near at hand, there is considerable talk over 
the State as to what measures are apt to be 
brought up this winter. It is not likely that 
the Ohio Local Agents Association wil]l cham- 
pion any measure of any consequence. There 
is some talk of a local agency license law, but 
this does not seem to be very popular with 
the companies, and past experiences with such 
a bill have been discouraging. 

There is also some talk of the anti-coinsur- 
ance clause being put back on the books, on 
account of some companies attempting to force 
it at every juncture and not leaving it op- 
tional with the assured. It is true that there 
have been some protests in parts of the State 
from local agents and policyholders on the 
unwise stand some companies have taken. An 
attempt may be made to repeal the valued 
policy law, although in reality it is more or 
less of a bugbear and has not caused any 
great annoyance. Insurance men would like 
to see it off the books, and it is detrimental 
to the interests of the public. At the same 
time the law cannot be said to have caused 
any great hardship. 

Some of the large city agents would like 
to see a surplus line law enacted, or the rein- 
surance law repealed. The reinsurance law 
has been of benefit to the middle-sized com- 
panies, and has resulted in benefit to a num- 
ber of agents in medium-sized towns. A sur- 
plus line law, with proper restrictions, would 
be of benefit to the large city agents as purely 
a large city measure. It would not affect the 
small agents in any way. The Illinois surplus 
line law has not been satisfactory in some 
ways, and if a measure is introduced in Ohio 
improvements can be suggested by Chicago 
agents. 





WANT SURPLUS LINE LAW. 

Some of the Ohio field men declare them- 
selves in favor of a surplus line law for Ohio 
similar in character to that of Pennsylvania. 
The Pennsylvania law provides that where 
an agent is unable to cover a line in author- 
ized companies, he may, by making affidavit 
to that effect to the insurance commission, be 
licensed for three months to place business in 
unauthorized companies on condition of his 
paying five dollars for the license and giv- 
ing surety to guarantee the payment by him 
of 6 per cent of the premiums collected for 
such unauthorized companies. No stress is 





laid by the Ohio men on the minor details 
of the law, but they think relief should be 
granted to large insurers, who are now fre- 
quently unable to get enough insurance and 
under coinsurance clauses are compelled to 
carry a large risk themselves. 





OHIO AND WEST VIRGINIA NOTES. 


The Merchants of St. Louis has appointed 
John R. Davis’ Sons as its agent at Youngs 
town. 


The new rate book which has been issued 
for Delaware shows a slight increase over 
old rates. 

R. W. Moffett, one of the leading agents 
at Springfield, is ill, suffering with nervous 
prostration. 


C. D. Liggett and C. E. Brill have formed 
a partnership and have started an agency at 
Barnesville. 


Holly G. Armstrong has purchased the Arm 


strong & Riley insurance agency, located at 
Ripley, W. Va. 


The Philadelphia Underwriters has trans- 
ferred from A. R. Hawthorne to Charles F. 
Rannells & Son at Troy. 


George C. Simpson, the new manager of 
the Royal at Cleveland, has made application 
for membership in the exchange. 


The Anchor has changed its Fremont 
agency, transfering from Wm. B. Fremont to 
the agency of Scott S. and Jerome G. Wolf 


The following Ohio .towns are 
rerated : Chillicothe, - Lisbon, 
East Liverpool, Tuscarawas, 
and Lisbon. 


now being 
Uhrichsville, 
Mechanicsburg 


The loss on the Pearl street car barns at 


Cleveland, which burned a short time ago, 
was adjusted last week at a little over $64 
oco. The insurance was $82,000. 


Adjusters are at work on the Grand Hotel 
loss at Cincinnati. About $10,000 damage was 
caused by the fire which visited that hotel last 
weck. Water did much damage. 


Daniel Leonard, president and secretary of 
the Montgomery County Mutual Insurance 
Company at Dayton, died last week after an 
illness of about ten days. Mr. Leonard was 
one of Dayton’s most respected citizens. 


H. M. Gibbs, of the Western & British 
America, who was operated on for appendicitis 
at the Grant Hospital, Columbus, O., on De- 
cember 12, is recovering nicely. It is expected 
that Mr. Gibbs will be out about January 1. 


Isaac N. Price, a pioneer local agent of 
Troy, Ohio, died recently at the age of 
seventy-four. He represented theAZtna and 
other companies over thirty-five years ago, 
and later helped to organize the Andes Fire. 


Albert W. Schell & Co. of Cincinnati have 
secured the Commercial Union of London. 
The agency has been after another company 
ever since the Phenix of Brooklyn retired 
from the office to consolidate its agency ar- 
rangements. John Swasey & Co. continue the 
first agency. 


Brookville was visited with a disastrous fire 
about two weeks ago which threatened for 
a time to wipe out the entire town. The 
town is without waterworks, the new sys 
tem which is being installed lacking about six 
months of completion. 


The Ohio Inspection Bureau has just issued 
rate books for Painesville. New Richmond, 
West Alexandria, West Jefferson and Higgins 
port, O. Tariffs have also been issued for 
Malden, St. Mary’s, East Bank, Lewisburg, 
Harrisville and Beckley, W. Va. 


The Home Mutual Fire Insurance Company 
of Cleveland has been incorporated by the 
following: John Byer, George H. Brown, 
C. C. Sigler. C. E. Grover. Max Konigslow, 
C. J. Snow, F. W. Smith, W. H. Greene, C. O 
Bartlett, E. G. Hollman, J. E. Youtz. 

The Ohio League, the non-union organiza- 
tion, will hold its next meeting in January 
The league is making itself felt in Ohio insur- 
ance circles. It has now a membership of 
57. and has two applications in the hands of 
the secretary. Its bulletin is issued every 
two weeks and is proving‘of great value. Each 
member is required to send in at least eight 
bulletins every six months. 
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WEEK'S NEWS IN. INDIANA. 





CONDITIONS IN THE INDIANA FIELD. 





Outcome of the Splendid Co-operation Between 
the State Board and the League Is. 
Satisfactory. 





Field men: are wearing the most satisfied 
kind of smile over conditions in Indiana at 
the close of 1903. They believe their State 
is setting a pace for others in the elimination 
of bad practices and in maintaining a condi- 
tion of co-operation and harmony between 
union and non-union companies. 

They have had their troubles during the 
year, but they have been so light as to be 
hardly worth the trouble of trying to recall 
them, with perhaps one exception. That one 
exception, or “sore spot,” is Greenfield. The 
little local ‘“mix-ups” elsewhere were like 
flashes in the pan, soon over. Under the su- 
perior organization of Indiana field men now 
it is difficult to get up any serious demoraliza- 
tion in rates or any other element of fire 
insurance work. Every town of any size, 
even so small as 250 population, has a local 
board. In some places it has only two mem- 
bers and they act respectively as president 
and secretary. 

There are only six companies outside the 
membership in either organization: Firemens 
of New Jersey, German of Peoria, Glens Falls, 
National Union of Pennsylvania, Northwest- 
ern National and Western Underwriters. One 
of these would be in the League if the spe- 
cial agent lived where he could. attend the 
meetings. Another is expected in in a short 
time. All except one or two are closely wed- 
ded to the tariff, ought to be in the League, 
and will be, it is fondly hoped, for the num- 
ber of companies not affiliating is gradually 
growing less. The representatives of most 
of the non-affiliated companies want to co- 
operate for good practices. . 

With the machinery of two such organiza- 
tions as the State Board and the Indiana 
League, and the influence and suasion they 
are enabled to exert, it is easy to see that 
rebellious agents have not much choice for 
ultimate success by devious methods. When 
the three members of the executive commit- 
tee of the board and the three members of 
the executive committee of the League get 
together in the vicinity of a sore spot there 
is usually a cure or a funeral. In either case 
the remedy is effectual. 


lhese six people working together are 
known as the joint executive committee. It 
was newly organized for the ensuing term 
on Monday, as follows: J. W. Williams, Prus- 
sian National, chairman; Jas. Cromer, Home, N. 
Y., secretary; John Stone, Commercial Union ; 
Fred W. Alexander, Agricultural; A. R. Mon- 
roe, Queen; George O. Hoadley, American. 
N. J. These men dwell in such amity and 
are so equally intersted in the objects and 
work of the organization that one who does 
not know them, seeing them in conference, 
could not tell which represented the union 
or which the non-union companies. They 
meet every Monday after the sessions of their 
respective state organizations. They also have 
a session as separate organizations Monday 
mornings before the association meetings. The 
conference of the members of the joint exec- 
utive committee every Monday afternoon lasts 
on an average about two hours, ample time to 
give full consideration to all matters referred 
from the state organizations, both of which 
have fullest confidence in the judgment and 
ability of this joint committee and are loyal 
to its decisions. - 

Notwithstanding the fine conditions in the 
State with regard to the tariff, most of the 
cases that come up for action by the joint 
committee are deviations from this tariff by 





agents in various parts of the State. The 
rate-cutting, if so it may be called, is not 
always intentional; in fact, it is less often 
intentional than accidental. It is frequently 
an honest misinterpretation of the tariff by 
the agents, a lapse which is consequently 
easily corrected by the joint committee. 
Where the evil is premeditated and delib- 
erate the two organizations wage a persistent 


warfare against the wrong and the agency . 


that practices it and the companies repre- 
sented have a hard row to hoe. Business men 
of Indiana have come to know that a good 
insurance policy m st be paid for. They re- 
alize that an insurance company must receive 
reasonable pay for making that policy good. 
A company that takes less than this reason- 
able pay arouses suspicion. When a recalci- 
trant policyholder complains of the rates or 
asks for cheaper rates and says he can get 
them lower from such and such companies, 
he is told that is his privilege, that the in- 
surance companies represented by the State 


Board and by the League do not presume to® 


say at what price the man shall sell his goods 
and it is as idle for him to endeavor to fix 
the prices of the fire insurance policies. They 
guarantee to him, however, that if he buys 
$1,000 of insurance he will get $1,c00 of it 
when he needs it. There is a very small 
part of fire insurance in Indiana that goes 
to non-tariff companies. What there is of 
it is mostly a surplus left over after the tariff 


companies have taken all that they desire 
to carry. 
Indiana, in, the light of what has _ been 


pointed out above, must naturally be a poor 
field for the Lloyds concerns. All they get 
from this State is some unknown part of one 
per cent of the total business, so the regular 
insurance men say. The Lloyds are _ prac- 
tically unheard of. Said Capt. Ashbrook, sec- 
retary of the State Board: “I don’t know 
when we have come im contact with any of 
them, it is so long ago.” 

With regard to what is known as the one 
remaining sore spot, mentioned above, it is 
significant that the new president of the In- 
diana League, Fred Penfield, is in a position 
to give special attention to the situation there 
and it is said has already started a line of 
action that promises early and satisfactory re- 
sults. 

The members of the State Board have high 
regard for the members of the Indiana League. 
They know that the latter are not held in line 
by any agreement of the companies they rep- 
resent, and their high standard in insurance 
practices comes from their own realization of 
what is right and their own resolve to do what 
is right. “AII honor, then,” say the union spe- 
cial agents “to the special agents of the non- 
union companies.” . 

It is due to this good feeling and harmony 
of action among the field men that Indiana 
holds so high a place in the. fire insurance 
world. 





NOT YET SELECTED STATE AGENT. 

The Etna has not yet selected its state 
agent for Indiana, although it has received 
several applications. The company will ap- 
point a high-class man in the State and one 
who has had considerable experience in In- 
diana affairs and who knows the State thor- 
oughly. It is expected that the company will 
extend its operations in Indiana with the ap- 
pointment of a new state agent and increase 
its business in the State. 

ae ++ 
LOSSES IN INDIANA. 

Indiana fire insurance men are feeling quite 
comfortable over the loss situation, with only 
a week more of the year ahead of them. Fires 
this week have not been numerous nor losses 
heavy, among them: Mrs. Nicholl’s millinery 
store, Indianapolis, loss $2,000, insurance $500; 
business block at Windsor, Ind., loss $4,000, 





fire facilities, buckets; business block, Wana- 
tah, loss $8,000, some insurance, department, a 
bucket brigade; coutry home of George Lacy, 
Mount Vernon, loss $3,000, incendiary; saw- 
mill at Pierceville, loss $2,500; schoolhoouse at 
Fairview, frame. 
++ ++ 
FT. WAYNE IS A HOT SPOT. 

Field men in Indiana have found Fort 
Wayne a very warm spot this year, as fires 
have been numerous and losses heavy in that 
city. It seems to be one of those strange 
freaks which no one can explain. Some com- 
panies have been unusually unfortunate in 
that city. 

++ +t 
CITIZENS SHOWS FINE INCREASE. 

The Citizens of St. Louis has been mak- 
ing rapid strides in Indiana under State 
Agent Munson ever since the company 
started on its mew career, being backed by 
tne Hartford. It will be one of the companies 
that will show a fine increase over last year. 

++ +t 
CONTENT TO BREAK EVEN. 

Most of the field men in Indiana this year 
will be content to break even with with last 
year’s receipts. There will not be the in- 
creases that were shown over 1901. The 25 
per cent advance has been abrogated in most 


cases and the application of the new sched- 
ule has meant a decrease in rates. 





INDIANA NOTES. 


_The people of Westport, Ind., a thriving 
little con of 1,000 inhabitants, have a novel 
fire alarm. It is a long blast from a horn 
attached to a gas main at the engine house. 
Thé horn is about eight feet in length and is 
made of light steel. 

Snowballs and rain barrels are the only 
sources of fire protection in East Peru, Ind., 
a suburb of the city of that name, but con- 
taining about 2,500 people. A sewer was re- 
cently put through the suburb and it drained 
all the fire cisterns. 

The Marion Trust Company, receiver for 
the Vernon Insurance Company, is suing the 
stockholders of the defunct concern to re- 
cover dividends paid between 1896 and 1901. 
It is alleged that the insurance company was 
insolvent when the dividends were paid. 





EXAMINATION QUESTIONS GIVEN. 


The third set of Rough Notes examination 
questions is as follows: 


What is use and occupancy insurance? Write 
form. 

A $1,000 policy at 2 per cent rate is written 
January 1 for one year. May 15 a damage of $150 
occurs, is paid and policy reduced to $8so. 
What would be the premium to restore the 
policy to $1,000? 

In an elevator schedule, 25 cents is charged 
for a feed mill or corn sheller, and 10 cents 
for a cleaning machine. Are these charges 
known to be exact for the hazards, or even the 
relative hazards, between the machines? Give 
explanation to be made to the assured. 

An agent issues a policy January 1, $1,000; 
rate, 75 cents; commission, 15 per cent; grants 
the assured sixty days for payment of pre- 
mium. On March 5 agent cancels policy for 
non-payment of premium. How should the 
transaction be reported to the company on ac- 
count current? 

Give form of policy on rolling stock of trol- 
ley road. 

A stock of dry goods estimated at $10,000, 
insured for $7,000, with 80 per cent clause, is 
totally destroyed by fire. How should adjuster 
determine amount of loss to the insurance 
companies ? 

What is the relation between a licensed in- 
surance broker and an insurance company with 
which he places business? 

An insurance agent secured a policy from a 
“wildcat” insurance company, on which there 
is a loss. The company fails to pay the claim. 
What redress, if any, has the assured? 

What essential points should be clearly 
stated in writing a policy of insurance on a 
photographer’s stock? 


Under schedule rating is any preference 


shown any individual or class of risk? 
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STATE TOPICS OF ILLINOIS. 


REQUEST AN ELECTRICAL INSPECTOR. 











Illinois Field Men Point Out Reasons Why 
Such an Office Should Be Created 
at Once. 





Nothing has been done as yet toward secur- 
ing an electrical inspector for Illinois. The 
matter was referred to the governing commit- 
tee of the Union, with the request that such 
an office be created and attached to the Illinois 
State Board. The governing committee asked 
for more information. Reports were gotten 
on the work of the electrical inspectors in Mich- 
igan and Ohio, which are attached to the rating 
bureaus of those States. 

Field men state that an electrical inspector 
is badly needed in Illinois, as the wiring in 
many places is defective and the insulation has 
worn out in others. Cheap material and cheap 
help have caused sub-standard work and equip- 
ment. The field men believe that many losses 
can be traced to defective wiring. It is under- 
stood that Inspector Boyd, who is connected 
with the Underwriters Laboratories, will visit 


some of the towns,in Illinois in the near fu- 
ture. . 





COMMITTEE TO GO TO MT. STERLING. 

The Illinois State Board and Illinois Field 
Club will send committees to Mt. Sterling to 
investigate the conditions there and see if 
affairs in that town can be gotten into line. 
rhe main agency complained of by the-field 
men is that of W. Brockman. 

ne ++ 
RATES OFF AT WARSAW. 

Rates have been declared off at Warsaw 
on acount of some agencies in that town re- 
fusing to report through the stamping sec- 
retary. There has been considerable of a 
controversy regarding the Home reporting 
through the office in this town. It is not 


expected that conditions will become domoral- 
ized. 


++ ++ 


WILL TAKE NEW YORK UNDERWRITERS. 

Frank Adkisson of Clinton, who goes with 
the New York Underwriters in Illinois, is 
now connected with the farm department of 
the Phenix as special agent. He has a local 
agency at Clinton which he will continue. Mr. 
\dkisson will assist State Agent Bennett. 

++ os 
COMMITTEE TO VISIT QUINCY. 

A committee from the state board will go to 
Quincey probably on January 7 to make an in- 
vestigation of conditions in that city and see 
vhat can be done toward straightening out 
ffairs. There has been considerable complaint 
nd the field men are not satisfied as to the 
ituation in that town. 


++ ++ 


CONTEST OVER A SEED LOSS. 

Considerable of a contest has arisen over the 
eed loss of H. W. Buckbee of Rockford. The 
‘mount claimed is $118,671, with $77,900 in- 
urance. The adjusters claim that little can 
’e done with the assured, and no umpire has 
‘een named that is satisfactory to the ap- 
‘raisers. The appraiser for the companies in- 
ists on an expert seed man being chosen, 
hile the appraiser for the assured is said 
© desire someone in another line of business. 

++ +t 
STRIFE BETWEEN TWO AGENCIES. 

The fight for business at Taylorville is be- 
ween Kinney & Bros. and the Sharp Insur- 
nce Agency. These two offices show con- 
iderable enterprise in competing for business. 
\inney & Bros. have a farm branch for the 
Phenix of Brooklyn and the. Sharp Jnsurance 





Agency has the American of New Jersey for 
farm business. Several attempts have been 
made to clear the Sharp agency and make it 
union, but the special agents have not suc- 
ceeded. There is very little complaint as to 
rates not being observed in this town. 





ILLINOIS NOTES. 


The St. Paul Fire and Marine has gone 
into the Callender agency at Peoria. 


The Aachen and Munich and Greenwich 
have started a new agent at Taylorville, John 
Perry. 


C. W. Gray, son of Robert Gray, at Flora, 
will enter the firm of Gray & Black, the new 
name to be Gray, Black & Gray. 

Stewart Bros. of Metropolis will succeed to 
the agency of Curtis & Stewart Bros. The 
two Curtis brothers will leave the firm. 

Mrs. Jacob.Wachenheimer, wife of the well- 
known Peoria local agent, has been seriously 
ill, but is now reported to be out of danger. 


PARSONS BECOMES GENERAL AGENT. 








His Field with the Western of Pittsburg Is 
Enlarged to Cover the Territory 
West of Pennsylvania. 





Thomas C. Parsons.of Cleveland has been ap- 
pointed general agent of the Western of Pitts- 
burg for the territory west of Pennsylvania. 
For two or three years past Mr. Parsons has 
had charge of Ohio and Michigan for the 
company. Although he bore the title of spe- 
cial agent, the daily reports for these two 
states were sent to him. His very satisfac- 
tory management of this field has caused the 
company to extend his territory and give him 
the title of general agent. In the new field 
that falls to him the company has but few 
agencies—one at Chicago and three in Min- 
nesota—and this number will probably not be 
much increased in the immediate future. 

The first work of the new general agent will 
be the inspection of the company’s Chicago 
business, which will probably require all the 
time he can devote to it this winter. As agents 
make their settlements directly with the com- 
pany and the adjustments are looked after 
by independent adjusters, Mr. Parsons will be 
able to do all the field work himself, for the 
present at any rate. 

Mr. Parsons is one of the veteran Ohio field 
men, having been engaged in field work almost 
continuously since shortly after the close of 
the civil war. He has been a close student of 
fire underwriting and has a well defined pol- 
icy, which is conservative but not narrow. 
Tliat the company approves his policy has 
been stown by the free rein it gave him in 
managing Ohio and Michigan, and this pres- 
ent widening of the scope of his operations. 
He has turned Ohio from a losing to a highly 
profitable field, and he hopes to do the same 
in some of the new territory. To a represent- 
ative of THe WesTeERN UNperwriter he re 
cently made the following statement: 

“Tt will be my purpose to look much after 


the business by personal and freauent visits 
through the territory, thus enabling me to 
more intelligently pass upon the dailv_ re- 


ports as presented. Personal contact with the 
agent. the prime factor in this business, and 
knowledge of the towns and cities and their 
protection facilities, enable any general agent 
to deal more fairly with the agents.” 





Marsh. Ullmann & Co. of Chicago announce 
they have a private contract with certain un- 
derwriters at Lloyds London, authorizing the 
firm to hind insurance up to $15,000 on de- 
sirable risks. This insurance must be based 
on a warranty of at least $10,000 in one of 
the following companies: London and Lan- 
cashire. North British and Mercantile, Liv- 
erpool and London and Globe of London, 
Pheenix of London, Commercial Union, 
Northern Assurance. Alliance. Royal, Lon- 
don Assurance, Continental, Firemens Fund. 








UNDERWRITING IN MICHIGAN 


MICHIGAN SHOWING UP FAIRLY WELL. 





Insurance Survey Bureau Inspectors’ Find 
Risks as a Whole Are in Good Shape 
Physically. 


The Insurance Survey Bureau has inspected 
most of the important points of Michigan in 
the lower peninsula and still has a few men 
in the State. Manager Lockett reports that 
general conditions in Michigan are fair. The 
Michigan Inspection Bureau, from its home 
office and branch offices, has done extensive 
good work in the State through its inspection 
work in keeping up the standard. The elec- 
trical inspections in Michigan have been very 
thorough, and many improvements have been 
made to better the electrical conditions. The 
Michigan Field Club also has done its share 
in securing improvements in risks at different 
parts of the State. 








MICHIGAN FIRE APPOINTMENTS. 


British America—Hanson & Wickham, 
Caledonian—Garrod & Post 
Post), Holland. 
Franklin, Pa.—RE. 
German, Il. 
Detroit. 


Hart. 
(succeeding J. C. 


H. Jones, Greenville. 
Fick & Huff, Detroit; Otto Stoll, 


Greenwich—Garrod & Pest, Holland. 

Northwestern National—Wm. Nicholls, Lake 
Linden. , 

Queen—Garrod & Post, Holland; C. F. Knapp, 
Jackson. 


Rochester German—Jacob Steketee, Grand Rap 


ds. 
game Union & National—J. W. Ewing, Grand 
seage. 


Spring Garden—Jacob Steketee, Grand Rapids. 
++ ++ 
EXONERATE AGENT T. H. HARRIS. 

It will be remembered that the Northwest- 
ern National came out publicly against its 
cceat, T. H. Harris of Lake Linden. Mich., 
alieging irregularity. Special Agent N. B. 
Jones of the American of Philadelphia and 
O. E. Lane, special agent of the Traders, in a 
public statement have certified that they have 
gone over the records of their companies and 
found everything regular and in order. 





MICHIGAN NOTES. 
Bangor is now a waterworks town. 


Charles F. Knapp will succeed to the 
agency of Knapp & Livingston at Jackson, 
Mich., on January 1. 


John P. Old of the Victor E. Metzger 
agency of Sault Ste. Marie was married a few 
days ago to Miss Katherine Gould of Minne- 
apolis. 


Port Huron will add to its fire-fighting facil- 
ities by the purchase of two new steamers, 
costing $15,000, to be delivered April 1, and 
the force of firemen will be increased by ten 
men. 


The Common Council of Adrian has or 
dered the Adrian Water Company to = lay 
a six-inch main at once in Michigan street 
and Wabash avenue to the Wabash depot, 
completing the circuit, and to place a double 
fire hydrant in Michigan street, near the plant 
of the Lamb Fence Company; also one in 
Wabash avenue midway between Michigan and 
Church streets. 


Residents of the newly incorporatea city of 
Muskegon Heights will meet soon to discuss 
means of affording its factories better fire 
protection. Three of the largest plants, the 
Shaw Electric Crane Works, the Alaska Re 
frigerator Company and the Grand Rapids 
Desk Company, have each a fire pump and 
reservoir, but the aldermen feel that better 
protection is needed. 


A petition was presented to the common 
council of Muskegon in November asking for 
an extension of the city water mains, for bet- 
ter protection of new factories in the east- 
ern section of the town, but there has been 
no report on the subject. Some of the pa- 
pers of that city have taken up the matter 
and they are prodding the aldermen, charac- 
terizing the neglect as “masterly inactivity.” 
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THE WEST AND NORTHWEST 


PHENIX MAKES SOME FIELD CHANGES. 





General Agent Lenehan Announces a Few 
Transfers and Some Promotions in 
the West and Northwest. 





The Phenix of New York has made some 
field changes, to go into effect the first of the 
year. W. C. Cree, state agent for North Da- 
kota, will hereafter have both Dakotas, with 
headquarters at Sioux Falls. J. C. Klemme, 
who has had South Dakota, will assist Mr. 
Cree and adjust losses. 

Robert D. Air, who has been assisting State 
Agent ‘Thomas of Topeka, will move to Okla- 
homa City and have Oklahoma and Indian 
Territory, under Mr. Thomas’ supervision. 
Mark Banta, son of State Agent George Banta 
of Wisconsin, who has been assisting in that 
State, is transferred to Kansas to do special 
agency work in the sub-agency department. 

General Agent Lenehan has a well organ- 
ized, finely equipped field corps. They are all 
loyal to him and the Phenix. Mr. Lenehan’s 
management of the company shows him pos- 
sessed of superb executive ability. 





UPHOLDS NEBRASKA REVENUE LAW. 





Supreme Court Passes on the Measure—De- 
clares Whole Act Cannot Be De- 
clared Invalid. 





The Nebraska Supreme Court has given an 
opinion, holding that the revenue act, as a 
whole, is a substantial expression of the will 
of the legislature. The court refuses to give 
directions to tax officers as to the manner in 
which they shall enforce the law. As to the 
provision for taxing foreign fire insurance com- 
panies, the court says that the State may im- 
pose whatever conditions it desires upon for- 
eign companies seeking to do business in the 
State. 

It was charged by the lawyers for the com- 
panies that section 58 discriminated between 
life, fire and accident companies. The court 
suggested that if the foreign companies are 
discriminated against, they may secure redress 
by proper action and they might successfully 
contend that the sections are invalid, and in 
that event the law must be enforced without 
them. In any event, the court says, that it is 
not required by sound reason or legal neces- 
sity to declare the whole law invalid. 

The court says as follows regarding the fire 
insurance section: 

“Section 58 of the act relates to fire insur- 
ance companies organized under the laws of 
any other State or country and _ transacting 
business in this State. These companies are 
required to report the gross amount of pre- 
miums received by them for insurance written 
upon property within this State during the 
preceding year, and such gross receipts are 
to be taken as an item of property of that 
value, which is to be assessed and taxed on 
the same percentage as other property. Sec- 
tion 61 relates to life, fire and accident in- 
surance and surety companies organized under 
the laws of this State and doing business on 
the premium plan. These companies are to 
report the gross amounts of premiums received 
for all Nebraska business done within the State 
during the preceding calendar year less the 
amount ceded to other companies as reinsur- 
ance through regularly organized agents in 
this State and less premiums returned on can- 
celed policies; such gross receipts, less the de- 
ductions allowed, to be taken as an item of 
property of that value and assessed and taxed 
on the same percentage as other property. 

“It is claimed that the law in so far as it 
allows the domestic companies to deduct from 
their gross receipts the amount paid for re- 
insurance and returned and canceled policies, 
discriminates in favor of the domestic com- 
pany and imposes an undue burden upon the 
property of the foreign corporation. Without 
at this time stopping to construe these two sec- 
tions and determine their exact meaning, we 





are of the opinion that the foreign companies, 
if discriminated against, may successfully con- 
tend that the discriminative provisions are in- 
valid and that the law must be enforced with- 
out them. Such companies can easily obtain 
redress in a proper proceeding, and in any view 
of the matter, we are not, we think, required 
either by sound reason or legal necessity to 
declare the whole law unconstitutional.” 





WILL SOON BEGIN OPERATIONS. 

The Star Fire Insurance Company of Louis- 
ville will begin active operations in the West 
on January 1, with H. M. Coudrey of St. 
Louis as general agent, covering Michigan, 
Minnesota, Wisconsin, Iowa, Missouri, Kan- 
sas, Indiana and Illinois. J. A. Mavon, for- 
merly with the Continental in its western 
department, will be special agent of the Star 
for the field named. 





BANQUET FOR DES MOINES AGENTS. 





Successful Event Tendered by the Field Men 
of the State to Bring Out Good 
Feeling. 





The banquet given by the Iowa field men to 
the Des Moines local agents last week was 
quite a success. All the differences among 
the local agents have been settled and they 
seem to be satisfied. While the local board 
will have a stamping secretary it will not 
have an independent rater, but a rater from 
the Bennett bureau will go to Des Moines 
once a week. E. S. Phelps acted as _ toast- 
master. Talks were made by A. A. Clark, 
George Huffmann, C. H. Ainley, D. H. Me- 
Carthy, C, W. Fracker and H. Bennett. 

The arrangements were made by a com- 
mittee of the field men, consisting of C. W. 
Fracker, A. A. Clark, T. A. Robinson, W. 
N. Merritt and W. D. Skinner. 

Among the field men and prominent in- 
surance workers, .in addition to the local 
agents present, were: George W. Woodburn, 
C. H. Ainley, E. W. Allabach, Ed. E. Wells, 
Raymond Bonum, J. D. Carpenter. F. E. 
Church. I. N. Corlett, George A. Crossley, 
Tames Cunningham, H. A. Dike, A. A. Clark. 
JT. F. Small, George J. Delmege. Theo. F. 
Grefe, W. E. Hill, E. S. Freeman. C. S. Hun- 
ter, H. Bennett, Clifford Watson, H. R. Prest, 
H. A. Moore,.F. L. Werneck, James Mar- 
shall, C. C. Woodworth. George S. Valen- 
tine, M. M. Wilkinson, Varick C. Crosbv, T. 
T. Armstrong, Georse H. Robinson, W. A. 
Hand, John P. Hubble. R. H. Wieben, B. L. 
West and Herman B. Springer. 





GENERAL WESTERN NOTES. 


Rates have been declared off at Lucerne and 
Newton, Mo. 


Peugnet & Hemenway get the Metropolitan 
Fire of Chicago for St. Louis. 


W. E. Jameson of Fulton, Mo., has taken 
into his agency the Norwich Union. 


The Citizens of Missouri has appointed J. 
Crawford Flynn of St. Louis as agents. 


The Royal Exchange has decided to retire 
from Towa as well as Kansas and Nebraska. 


The Pelican Assurance has appointed the 
South Side State Bank of Minneapolis local 
agents. 


The Bureau of Interinsurance has been 
formed in Kansas City by W. B. Johnson and 
Milo E. Lawrence. 


The Home has appointed as agents Miss 
Eliza B. Lewis, Odessa, Mo., and Andrew B. 
Little of Moberly, Mo. 


R. B. Jones & Co. of Kansas City, Mo., 
have been appointed sole agents in that city 
for the Insurance Company of America. 


Sweet Springs, Mo., has installed a_first- 
class water plant and has purchased a hose 
cart and other fire-fighting apparatus. 


The Continental makes the following new 
appointments in Missouri: James Ewing, 
Creighton, Alsop and Chancellor, New Frank- 
lin, and W. M. Dagley, Collins. 





FIELD NOTES OF- WISCONSIN, 


OBJECT TO THE HIGH COMMISSIONS. 











Some of the Companies Call Atteniion to the 
Excess Compensation Paid to Mil- 
waukee Agents. 





Some special agents who have attempted to 
gain a foothold in Milwaukee, and hence have 
investigated local conditions very thoroughly, 
are very outspoken against the high commis- 
sions that are paid in that city. Milwaukee is 
an “excepted city” and hence there is no com- 
mission agreement among the companies. The 
Northwestern National is accused of paying 
about 40 per cent for dwellings and small mer- 
cantile business. Other companies range from 
25 to 40 per cent on the same class of busi- 
ness and from 17% to 20 per cent on special 
hazards from stocks. The attempt to cut pre- 
ferred rates in Milwaukee has met with oppo- 
sition. The high commissions have, to a con- 
siderable etxent, been responsible for rebating 
and the multiplication of solicitors. 





WISCONSIN AGENCY APPOINTMENTS. 


British American, N. Y.—Henry A. Detling, She 
boygan. 
Greenwich—Gustav E. Soli, Manawa. 


London & _ Lancashire—August G. Semmann, 


Milwaukee. 
Metropolitan Fire—J. A. Smith. Eau Claire; 
David K. Courtenay & William H. White, Mil 


waukee ; George B. and Delfred L. Simmons, Osh 


kosh; Michael P. Schmitt and John Howe, West 
Superior. 

Milwaukee Mechanics—David H. Jones, Wau- 
kesha. 


Northwestern National—William C. Leitsch, Co 
lumbus ; Miss Mabel F. Hall, Columbus. 

Pheonix Assurance-—Alvin Dreger, Mayville. 

Scottish National—Frank R. and William II. 
Crumpton, West Superior. 

Svea—George W. Brunschweiler. Appleton. 

De Forest Mutual Fire—William Fulton, Port 


age. 
Merchants & Bankers Mutual-—J. C, 


srandel, 
Fort Atkinson. 


++ ++ 


DIAMOND MATCH LINE AT GREEN BAY. 

Local agents at Green Bay are discussing 
the possibility of controlling the Diamond 
Match line in that city. The line is now 
placed by Fred. S. James & Co. of Chicago. 
The local agents receive half the commission 
for writing the policies, but some of the agents 
are opposed to paying any brokerage. Some 
of the other agents, however, believe that the 
Match company has a right to have all its 
insurance looked after by one agency, and that 
the agency is entitled to part of the commis- 
sion for its trouble. One large agency in par- 
ticular has taken this stand, and it is not 
likely that anything will be done. 





MISCELLANEOUS NOTES. 


Commissioner Dearth of Minnesota states 
that his State will probably have an insurance 
exhibit at the World’s Fair. 


The Agricultural and the Firemens of 
Maryland have gone to the agency of Frank 
F. Livermore in Beloit, Wis. 


F. W. Neidemeyer of Columbia, Mo., a 
prominent agent in that city, has added to 
its agency the Agricultural and Manchester. 


The London Assurance has transferred its 
sole agency in St. Paul from Strickland & 
Doolittle to the E. M. and H. F. Ware agency 


The Queen has divided Wisconsin and Min 
nesota, covered heretofore by L. S. Tuttle oi 
Oshkosh, Wis. Mr. Tuttle has been in poor 
health for some time. He will continue t 
look after Wisconsin, while L. F. Daniel, now 
with the Milwaukee Mechanics, will take Min 
nesota for the Queen. 


The Caledonian, following the visit of Man 
ager Post to the home offices, will extend it 
operations in certain parts of this country | 
a mild way after the first of the year. It wi 
re-enter Virginia, North Carolina, Georg! 
Louisiana, Texas, Arkansas, Kentucky an 
Missouri, planting agencies in the larger citi 
and towns. 





Send for sample pages of office expiration reg 
ters. 
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LIFE INSURANCE CIRCLES. 


FORECAST OF COMPANIES’ WRITINGS. 











Present Year Will Not Prove a Phenomenal 
One But in Most Cases Increases 
Are Shown. 





Owing to. the usual heavy business in De- 
cember, especially in the closing days, it is 
impossible to approximate very closely the 
writings of the various life companies during 
the year. By comparing the writings month 
by month, however, it is easy. to determine 
whether there will be a gain or loss over last 
year, or whether the gain will be very large. 
Most companies seem to be satisfied to reach 
the mark set last year, and it is the general 
sentiment that the last half of 1903 has been 
dull. The closing month has been the quiet- 
est December in years, and talk of rebates 
is no more common than during the summer 
months. It is said that many of the bonus 
companies have failed to make their usual 
offers, and the December “hustling” of the 
agents is merely through force of habit. 

Interest in the annual writings naturally 
centers in the business of the three giants, 
but the amount of their new business will be 
a matter for speculation until the official fig- 
ures are announced. The New York Life will 
ot course lead with a good margin, but it is 
said that the officers of the company do not 
expect that the paid business will be much 
in excess of $320,000,000. As the paid busi- 
ness amounted to $305,000,000 in 1902, the in- 
crease is not as great as was expected at the 
beginning of the year. 

The Equitable, which closed 1902 with $281,- 
000,000 of business written, will probably cross 
the $300,000,000 mark, but this is not certain. 
The slump in market conditions naturally hit 
the large companies harder than those that 
work among small policyholders, and the 
strenuous efforts of the Equitable to write 
business would indicate that it was trying not 
to show a falling off from last year. How- 
ever, a large part of its efforts has been di- 
rected toward rejuvenating dead territory, and 
the increases from such fields may swell the 
total to a large amount. The increase in IIli- 
nois alone is expected to be about $6,000,000, 
and from the way the district men have been 
meeting their allotments the prospects of com- 
ing up to the mark are fairly good. The fig- 
ure set for the State was $15,000,000. 

Last year the Mutual wrote $200,000,000, a 
gain of about $12,000,000 over the preceding 
year. Conservative figures put the company’s 
mark this year at $216,000,000. Its readjust- 
ment of agency system has been pretty well 
completed, and it is not out for high-pressure 
business this year. 

The big industrial companies take rank im- 
mediately after the three leaders, but their 
writings are of less interest to ordinary 
agents because they are seldom felt in compe- 
tition. It is said, however, that both the 
Metropolitan and Prudential figures will show 
tremendous gains. 

The Northwestern Mutual this year will 
probably make a gain of $2,000,000 to $3,000,- 
°00, which would bring its writings up to 
$75,000,000. If the Penn Mutual has kept 
up the pace set in 1901 and 1902 it will tie 
the Northwestern, but there is no likelihood 
that it will exceed last year’s figures ‘by a 
very large amount. The Penn did not change 
‘ts rates until May, 1902, and wrote an im- 
mense amount of business in the first four 
months of the year. In 1001 it had the ad- 
vantage of competing with companies most 
of which had just gone to a higher reserve 

asis, so that this year, with its higher rates, 

would not be surprising if it showed a 
falling off. * 


The Mutual Benefit will write over $44,000,- 


it 





ooo this year, and it may close with $45,000,- 
ooo. This is the normal increase of the com- 
pany. The Illinois business will amount to 
about $3,000,000. 

The Union Central will make a moderate 
increase over its $35,000,000 last year, but 
no forecast of the probable amount has been 
made. No extra pressure has been applied 
this year. 

The AEtna, up to December 1, was a little 
behind the record for the corresponding date 
last year, and with a dull month at the close 
it is not expected to reach the 1902 figures. 
There is no particular cause for the decrease, 
except the general depression in _ business. 
The amount written will be between $28,000,- 
coo and $29,00,000, as compared with $30,- 
000,000 a year ago. 

The Massachusetts companies are not ex- 
pected to show large increases, although it is 
not likely that any of them will show a de- 
crease. The Massachusetts Mutual wrote last 
year a little over $25,000,000, the New. En- 
gland not quite $20,000,000, the State nearly 
$14,500,000, the John Hancock about $12,000,- 
oco, and the Berkshire $6,995,000. The State 
will probably show the largest proportionate 
increase. The Illinois business of the Massa- 
chusetts Mutual will amount to about $2,000,- 
coo, two-thirds of which was written in Chi- 
cago. 


The Provident Life & Trust will show the 
largest amount of new business in its history, 
the writings for 1903 being expected to reach 
$19,000,000, against $17,500,000 last year. A 
large part of this increase is due to the greater 
average production of the agents. 

The Provident Savings will show a_ fair, 
but not exceptional, increase, its writings last 
year amounting to a little over $35,000,000. 
The Fidelity Mutual will show a large increase 
in honor of the twenty-fifth anniversary of 
the company. The company wrote last year 
about $20,000,000, but this year the new busi- 
ness will run well over $25,000,000. It will 
close the year with considerable more than 
$100,000,000 in force. 

The National of Vermont will show a small 
increase over the $21,000,000 written last year. 
The Hartford will write probably over $15,- 
oo00,coo. The Manhattan will write at least 
$16,000,000, compared with $13,700,000 in 1902. 
The Illinois general agency will write nearly 
$1,000,000, against $700,000 last year. 

The Home Life has made a small but steady 
increase this year, and will close with more 
business written than in the year before, but 
being on a paid-for basis the results will look 
smaller than last year. 

The Union Mutual will make a satisfactory 
increase over the $7,250,000 of last year. The 
Connecticut Mutual writes about $10,000,000 
every year. The Connecticut General will 
write at least $5,000,000, an increase of $500,- 
coco. The company is steadily establishing an 
agency force, and may be expected to make 
good increases year after year. The Michigan 
Mutual will make some increase over its $11,- 
500,000 of last year. The North American of 
Canada will show an increase, but not large. 
The Pheenix Mutual will show about $15,- 
00c,000 written, a large increase over 1902. 
The Security Mutual will write over $10,000,- 
coo, and expects to write $11,000,000. The 
Security Trust & Life made a big drop last 
year, but this year’s business will be about 
the same as in 1902. 


A great deal of interest will be taken in 
the report of the Travelers’ business. While 
much has been done in the way of reorganiz- 
ing the agency force, the new staff is scarcely 
on a producing basis as yet. Some of the 
agencies in November and December began to 
show the expected results, but it is not ex- 
pected. that a very large increase over last 
year will be shown. There is no December 
“rush” among the Travelers agents, as each 
man’s year dates from the time he contracts 
with the company. An increase of two or 





three millions during 1903 is probably as much 
as the officers expect. Last year’s business 
amounted to $19,000,000. 

The Germania expects to make amoderate 
increase, but not any more than usual. It 
wrote last year nearly $13,000,000. 

The Washington will make its usual gain, 
this year’s business running up to $18,000,- 
ooo. Some new agencies have been started 
during the past twelve months, but it is not 
likely that any extraordinary increase will be 
shown. 

The business of the Chicago companies will 
naturally show a large increase, as all are 
developing new territory ang perfecting their 
organizations in the old. The National, 
U. S. A., will make the largest actual increase, 
running up from $13,750,000 to over $17,000,- 
ooo. The Illinois has also had a good year 
and will write several millions more than in 
1902. The Federal’s writings have been satis- 
factory, and the Mutual Life of Illinois will 
close its first year with over $2,500,000 of paid 
business. 





BISHOP ON MEDICAL EXAMINATIONS. 





Massachusetts Mutual Manager Talks on an 
Important Subject Before the Chicago 
Medical Examiners Association. 





L. Brackett Bishop of Chicago, manager of 
the Massachusetts Mutual, in an address before 
the Chicago Medical Examiners Association, 
said: 

“The examiner for life insurance in large 
cities is confronted with many problems that 
doctors in the country and in smaller towns 
do not have to meet. In the country the doc- 
tor usually knows the applicarit and is in- 
formed of his family, his habits, his former 
health, etc., so that the previous knowledge 
he has of ‘the applicant has as much to do 
with his rating him as the answers to the ques- 
tions in the medical blank. In the cities, most 
of the men examined are total strangers to 
the doctor, and he must depend on quick in- 
tuition to find out the many things required 
by the company, which, altogether, total a 
first-class risk. 

“Examinations are necessarily made more 
quickly in cities, where everything is done in 
a hurry. It would be better, of course, to 
always have the applicant examined in the doc- 
tor’s office, but as we all know that is impos- 
sible, and examinations are now made to suit 
the exigencies of the case. One medical ex- 
aminer whom I know could examine a man 
almost without his knowing. He examined 
for many companies and few died whom he 
examined, but after a while his lax methods 
became known to the companies, and he has 
lost his position with most all of the com- 
panies of which he was formerly the examiner. 
The agents liked him, but the companies pay 
a good fee for examinations and are entitled 
to a thorough examination in every instance. 

“The ability to make a careful, quickly made 
examination is a prime requisjte of the city 
examiner. If the examination is made slowly 
the patience of the applicant is exhausted. An 
agent noting this will commence to give his 
examinations to another doctor; notwithstand- 
ing this, the examination must be a thorough 
one. It must be made with dispatch and not 
made in a hurry. An old philosopher says: 
‘No two things differ more than hurry and 
dispatch. Hurry is the mark of a weak mind; 
dispatch of a strong one. A weak man in an 
office is like a squirrel in a cage; he is labor- 
ing eternally, but to no purpose, and is in 
constant motion, without getting on a jot; 
like a turnstile, he is in everybody’s way, but 
stops nobody; he talks a great deal but says 
very little; looks into everything, but sees into 
nothing; and has a hundred irons in the fire, 
but very few of them are hot, and with those 
few that are, he only burns his fingers.’ 

“The too-busy doctor should give up his 
life insurance examining to a less busy one. 
Much trouble is caused by the applicant telling 
the examiner he has never been declined. 
This, in my opinion, is largely the result of 


the imperfect way many companies have of 
notifying the applicant of his having been de- 
clined. The usual way is to have the company 
write to the agency where the applications are 
made and the general agent then tells the 
In many cases the agent never noti- 


agent. 
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fies the applicant. The company should re- 
quire from the general agent, in every instance, 
a statement that the applicant has been noti- 
fied of his rejection. Unless the information 
is strictly confidential the company should 
notify the applicant of the cause of his re- 
jection. Of course, ‘such information is con- 
fidential, but the company should not lose sight 
of the interests of the applicant. It is an im- 
portant matter for him and his family, and he 
has a right to know why he was declined, in 
order to clear up any mistake that may have 
been made, or that he may secure proper med- 
ical treatment, if necessary. 

“A little knowledge of the methods of. so- 
— life insurance by the examiner is a 
good thing. One of our most valued exam- 
iners wrote life insurance while going through 
Rush College, and is of great help to the 
agents on account of the knowledge he secured 
while in the business. I have no doubt that 
a little knowledge of the doctor’s art would 
also be good for the solicitor. 

“The doctor has at least three interests to 
look after; the applicant’s, to see that he is 
getting a fair examination and that he is not 
declined on a whim, thus keeping his family 
or estate without life insurance protection; 
second, the interests of the agent, whose hard 
work in securing the application must be rec- 
ognized; and third, the interests of the com- 
pany, in seeing that the quality of the risk is 
up to the high standard which it has prac- 
tically always kept at, in old life insurance 
companies. 

“Ieven the fairest minded local examiners 
are inclined to lean toward the interests ‘of 
the agent, as the parties with whom they are 
brought most in contact, thus proving the 
wisdom of the companies in the past, of having 
the risks passed upon by the medical director 
at the main office, far away, usually, from the 
influence of the soliciting agent. Within a 
month, however, two of the large New York 
companies will make an important change in 
this respect, as announcements have been made 
that both the Mutual Life Insurance Company 
of New York and the New York Life Insur- 
ance Company will make their respective Chi- 
cago offices offices of issue, and policies will 
be passed upon and issued without referring 
them to the home office. This will greatly ex- 
pedite the issuing and delivering of policies 
to applicants, as instead of waiting a week or 
more after the examination before the policies 
can be delivered, as is the case now, a man 
may apply, be examined and secure and pay 
for his poliicy the same day. Men will be 
much more easily led to take insurance where 
this can be done and companies will find it 
easier to obtain agents, on this account. It is 
probably the first step toward a general move- 
ment in this direction. There may be some 
dangers in the plan, but they will probably be 
eliminated by keeping the agent and the doctor 
more apart. Some companies now have the 
doctor’s part of the application separate from 
the agent’s, and the doctor’s examination is 
sent to the home office without the agent’s 
seeing it. 

“This is by far the better way, and will 
probably be more used in the future, under 
the new conditions. The smaller companies 
as well as the larger ones will then have offices 
of issue.in a number of places throughout the 
country, where not only risks will be passed 
upon, but where many other things, now only 
done at the home office, will be done. For 
instance, to Chicago will be sent the applica- 
tions of the surrounding territory within a 
half-day’s journey. or so. It is a platitude 
to say that the life insurance business is yet 
in its infancy. The companies hoping to con- 
tinue to secure their proper share of desirable 
new business must hold to all things that make 
for safety, but must adopt speedily, not only 
in their medical departments, but in all de- 
partments, such of the new ideas as tend to 
the simplification of methods and to the great- 
est economy of time and money.” 





THE EQUITABLE AND MICHIGAN. 

Supervisor Knowles of the Equitable has 
been in Detroit and has been interviewed by 
the local papers there regarding the charges 
of rebating on part of Manager Connors, 
who had northern and western Michigan for 
the company. Mr. Knowles states that Mr. 
Connors was requested to resign because he 
violated the rules of the company. He claims 





that the commission contract was on a 50 per 
cent basis, with the regular renewals. Mr. 
Knowles claims that Mr. Connors was ex- 
pected to make contracts for a little less than 
50 per cent to allow him a margin of profit. 
He states that the full commission, however, 
was paid agents, and to this the company ob- 
jected. 

W. A. Sanders, who has had charge of a 
portion of Michigan for the Equitable, with 
headquarters at Detroit, has been transferred 
to New York. Mr. Knowles states that 
George W. Brooks will probably continue with 
an independent agency. Thomas H. Bowles, 


on January 1, will take charge of the State for 


the Equitable. 





FRATERNAL SYSTEI1 WAS DISCUSSED. 





Editor Nichols Gives a Very Interesting and 
Valuable Lecture Before the Insur- 
ance Course Students at Yale. 

An interesting paper in the Yale insurance 
lecture course was the one on “Fraternal In- 
surance,” by Walter S. Nichols, editor of the 
Insurance Monitor. Mr. Nichols was strictly 
impartial and expressed no opinion on the 
desirability of the fraternal plan, but he gave 
a very clear exposition of the advantages and 
defects of the system. It seems quite plain 
from his paper that the present fraternal 
methods are unsound, but Mr. Nichols ap- 
parently has some hope that a plan will be 
evolved for putting the best fraternals on a 
substantial basis. He is careful to distinguish, 
however, between the pure fraternal, with its 
bonds of fellowship, and the mere assessment 
company exploited on fraternal lines. He 
seems to think that a true fraternal, with a 
proper spirit among its membership, may 
safely do business at a much less cost than 
the old-line companies, but it can never give 
the same commercial security as the legal re- 
serve institutions. It has been proved, both in 
Great Britain and America, that the spirit of 
fraternity may carry along for years institu- 
tions which, according to commercial stand- 
ards, are hopelessly insolvent, but unless this 
spirit is present a fraternal order, as at pres- 
ent conducted, must ultimately fail. 

The weaknesses of the fraternal system 
have been threshed over again and again. Mr. 
Nichols’ plan for a successful fraternal in- 
volves the establishment of a level premium. 
based not necessarily on present mortality 
tables, but on the mortality experience of fra- 
ternals in the past. This is the plan of the 
better class of British friendly societies, which 
charge a level assessment rate, fixed accord- 
ing to the age. at entry, and which will be 
large enough to accumulate a reserve that 
will meet the increased cost of insurance at 
the older ages. A large part of the work of 
the order would be done by the members, thus 
decreasing the expense loading, but the assess- 
nient principle, the resource of increased as- 
sessments or reduced benefits, could never be 
abandoned. Some supervision would also’ be 
necessary in order to secure the valuation of 
certificates and the appraisement of assets. In 
England the state authority extends only to 
the publication of the actual condition of the 
societies, the correction of defects after they 
are made known being left to the members. 

The process of the disintegration and failure 
of fraternal concerns in the past is thus de- 
scribed: 

“By simply dropping his insurance which 
he had already enjoyed a member could escave 
paying his share of the death losses. As the 
member grew older and the death losses in- 
creased, those that were younger were not long 
in discovering that they were contributing 
more than their share to the death losses. 
which were chiefly among the old. As a re- 
sult these dropped their membership and joined 
vounger societies. New recruits to fill their 
nlaces could not be obtained. The average of 
those that were left continued to increase and 
the assessments to grow heavier. This in turn 
increased the withdrawals, until at last few 





remained except the sick and aged. Assess- 
ments for losses could not longer be collected, 
and the society would dissolve, leaving a body 
of old and infirm deprived of the benefits for 
which they had so long contributed.” 

The lecture is an excellent literary produc- 
tion and is well worth reading by every life 
insurance man. 





BERKSHIRE ELECTS OFFICERS. 

The directors of the Berkshire Life met 
Monday and elected James W. Hull president 
and treasurer. Mr. Hull has been the secre- 
tary of the company and actively engaged in 
its management. Theodore L. Allen was 
elected secretary, R. P. Davenport, assistant 
secretary, and James Morgan Lee, actuary. 
J. M. Barker will continue as vice-president. 

++ ++ 
BOARD CONTRACT HELD ILLEGAL. 

The attorney-general of Pennsylvania has 
decided that the advisory board or special 
contracts of life companies are illegal. The 
question came up in regard to the contract of 
the Security Life & Annuity. 

++ ++ 
MODEL LIFE MAY REINSURE. 

The Model Life of Indianapolis, aii assess- 
ment company, it is claimed, will either go 
on a legal reserve basis the first of the year 
or reinsure in one of the legal reserve com- 
panies. The Illinois Life is said 
chance to get the business. 

+t at 
NEW YORK LIFE LEADERS. 

Thesfollowing are the New York Life lead- 
ers on paid-for business during November: 
J. J. Hosch, Wisconsin; A. J. Trone, New 
Orleans, La.; Harold Pierce, Independence, 
Philadelphia; W. S. Moore, Majestic, De- 
troit; B. F. Steben, Montreal, P. Q.; Law- 
rence Priddy, Park Row, New York; E. L. 
Webster, Seattle, Wash.; David Wachman, 
Cincinnati, Ohio; C. D. Wellington, Indiana; 
Mrs. Florence T. Elder, Third Street, Phila- 
delphia. 


to have a 


++ ++ 
HOST AFTER THE REBATERS. 

Commissioner Host of Wisconsin, following 
the lead of Commissioner Barry of Michigan, 
is giving his attention to rebating. The Wis- 
consin commissioner has received complaints 
against several agents, charged with rebating, 
and states that he is determined to break up 
the practice. He will likely take up the mat- 
ter with the companies against whose agents 
charges have been filed. It would be a step 
in the right direction if local agents of various 
States would attempt to interest their insur 
ance commissioners in coming out publicly 
against rebating. Commissioner Barry has 
certainly done much good in Michigan in this 
respect. 

+e +e 
THE BOONES AND NEW YORK LIFE. 

John T. Boone, who has recently been ap- 
pointed inspector of agencies for the New 
York Life with headquarters in New York. 
has left his former home at Kansas City and 
gone to New York. The Kansas City agency 
will be left in the sole charge of Daniel Boone. 
With the appointment of. John’ T. Boone the 
New York Life takes up the last one of its 
former general agency contracts which have 
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enriched so many agents. The Boones have 
been very successful in their career with the 
New York Life and nearly every male member 
of the family and their immediate connections 
are now selling New York Life insurance and 
are successful. The Kansas City agency un- 
der their charge has grown wonderfully in 
business, and both John and Daniel Boone as 
general agents wrote an immense amount of 
personal business, Dr. Boone, who many 
years ago lived in Columbla, Mo., went with 
the New York Life when it was compara- 
tively a small company and closed his career 
in the New York office holding a responsible 
and lucrative position. 





GIVE RESULTS FOR THE COPING YEAR. 





New York Life Issues Its Book on Dividend 
Earnings for Its Various Tontine 
Policies. 





The New York Life has issued its book of 
actual results for tontine policies. Among 
other things. it says: 


“We wish to say that there will be several 
different groups of tontine policies maturing 
in this company during the year 1904, to wit: 
Fifteen-year non-forfeiting limited tontine pol- 
icies (results the same as for the year 1903); 
15-year non-forfeiting free tontine policies 
(results the same as for the year 1903); 20- 
year tontine investment policies (results the 
same as for the year 1903), and 20-year non- 
forfeiting limited tontine policies (no policies 
of this form heretofore matured). 

“The amount of future dividends or profits 
on policies issted at the present time must 
necessarily depend upon the company’s ex- 
perience with such policies, and therefore may 
be either lower or higher than the results in 
the year 1904, or, for that matter, they may 
be lower or higher than the results of any 
group heretofore matured or any group to 
mature during the year 1904. 

“For your information I beg to quote from 
a memorandum given me by our chief actuary, 
in connection with the tabulation of the ex- 
perience of the 20-year non- forfeiting limited 
tontine group maturing in 1904, as follows: 

““Considering the higher premium rate 
which is paid on new insurances to-day than 
was charged twenty years ago, and forecast- 
ing as well as I can at the moment the various 
elements which affect results, it is my personal 
opinion that the 20-year policies, issued to- 
day, will pay substantially as good results 
twenty years hence as those contained in the 
illustration book heretofore in use, but, in 
accordance with the company’s uniform prac- 
tice, where two or more groups of deferred 
dividend policies mature in a given year, the 
lowest results are to be selected for use in 
the pfocurement of new business. These re- 
sults are given in the book ef actual results 
for 1904.’ ” 





CHANGES AMONG THE FLITCRAFTS. 

Roland Flitcraft, who for six years has been 
associated. with his father, A. J. Flitcraft, in 
the publication of the Life Insurance Cour- 
ant, has been appointed second assistant su- 
perintendent of agencies of the Illinois Life. 
He will be succeeded in the offices of the 
Courant by Laurence Flitcraft. Clement Flit- 
craft, who has been general agent of the Mu- 
tual Benefit at Henry, Ill., has now taken a 
position with the Courant. All the Flitcrafts 
are experts in life insurance work, and have 
made a conspicuous success. 

++ 


MUTUAL RESERVE’S PROVIDENT BRANCH. 
The work done by the Mutual Reserve 
through its provident department during the 
last two months of 1903 has been in the direc- 
tion of preparing the entire field for the cam- 
paign which is to begin on the first day of 
January, and continue for the entire year. 
“he field force has been advised of the extra 
pressure which is to be put on, and from field 
reports the home office is in receipt of re- 
ports which indicate that everything is in 
shape and that the men—from agents to man- 
agers—are prepared for the coming year and 





ready to produce a good volume of new busi- 
ness. 

On the first of the year the company will 
open Philadelphia; Wm. Fisher is returning 
to the company to take charge of that terri- 
tory; Long Island City, which in the past has 
been detached from Brooklyn, will be made 
a district on January 1, with Mr. Duncan 
of the Brooklyn office as manager; Mr. Gollin 
has been promoted to manager of Jersey City, 
Mr. Walsh, formerly of Long Island City, to 
manager of Elizabeth; Mr. Dannemann, 
former manager of Elizabeth, has been trans- 
ferred to the Tremont office. 

It is the intention of the home office to open 
a number of new districts in 1904 and it is, 
therefore, its desire to secure a number of 
good men to fill the positions which will be 
open in the new territory. 

++ +t 


CONTROVERSY OVER RELIANCE STOCK. 

There seems to be some sort of a mix-up in 
the subscriptions to the shock of the new Re- 
liance Life of Pittsburg. The company sold 
the stock at $200 per share, but it is alleged 
that the “underwriters” of the stocks sold it 
at a higher figure. John J. Spearman, a capi- 
talist of Sharon, Pa., purchased stock to the 
value of $25,000, supposing that he was getting 
it at the same rate as the other subscribers. 
He received, however, only 83 shares, instead 
of 125, and it appears that Porter & Porter, 
the “underwriters,” were trying to charge him 
$300 per share. He refused to accept the 
stock, and is now suing to secure the return 
of his money. 





WILL REGULATE REINSURANCE DEALS 





Iowa Companies and Agents Think Present 
Law Is Too Lax and Needs Strict 
Amendments. 





It is. understood that a bill will be intro- 
duced in the Iowa legislature this term regu- 
lating reinsurance of life companies. It is 
proposed to make the laws regarding this 
more stringent and to prevent the starting 
of companies by promoters to secure a small 
amount of business and then to sell to some 
other company at a good profit. This merg- 
ing and reinsurance is considered to be a 
detriment to the business at large. Every move 
of this nature means that some of the policy- 
holders drop out because they do not under- 
stand the transaction. Its effect is to militate 
against the successful operations of com- 
panies and displaces the confidence of the 
public. The recent action of several Iowa 
companies in reinsuring or merging is said to 
have been detrimental to insurance conditions 
in that State. It is understood that some 
Iowa companies are considering merging be- 
fore such a law can go into effect. 





LIFE APPOINTMENTS. 


OHIO. 


#=tna—Kennington & Scott, Milford Center. 
Bankers—C. Alward, Columbus. 


Equitable, i, L. Bissell, Ashtabula; Lewis 
E. Wills, Greenville. 
Home, N. Y.—J. R. Williams, Felicity. 


Massachusetts—Charles C. Leffel, Dayton; Mark 
T. Dilley and Charles S. Kohler, Cleveland. 

Mutual, N. Y.—Fred A. Zeller, Mansfield; W. C 
Braden, Kenilworth. 

M enefit, N. J.—Allan P. Getzman, Car- 
roliton; William T. Thompson, Lebanon. 

National Protective Society—D. Z. Bidwell, 
Lima; Jas. W. Walker, New Comerstown. 

New York—Moses Kopperman, Cleveland. 

Northwestern Mutual—O. H. Gurney, a 

Phenix—Henry Davis, Bast Liverpool; Wm. | 
Gruss, Cleveland ; Thos. 8. Forrest, Pn 
Green; A. C. Pepoon, Painesville; C. E. Shaffer, 
Newton Falls. 

Pittsburg Life & Trust—Samuel Levison, Cleve- 
land; William McDole, Dayton. 


Provident Life Se aa po F. Douglas, 
West Milton; E. J. Riecker, Lowel 

Royal Union—J. L. Smith, Bealisville: E. A. 
Loehr, Urichsville. 

Security—Chas. H. Whitney, Norwalk. 

State, Mass.—Frank BEB. Crews and A. M. New- 


ton. Cleveland; Charles J. Jackson, Huckleberry. 
Travelers—Percy L. Corbin, Delaware. 
WISCONSIN. 


#tna—Joseph W. Corin, Iron Mountain, Mich. 
(for Wisconsin). 





wn Bankers Life, N. Y.—Frank R. Smith, Milwau- 


Conservetive--Lee A. Barker, Endeavor; G. J. 
Pennell. Milwaukee; A, Lorenze, Milwaukee. 
Equitable Life, N. Y.—C. L. Ca 


pag! Fond du 
eed Cc. E. Mathews, Otsego; W. C. Moore, Ona- 
aska. 


Federal—C. T. Everett, Wauwatosa. 

National Life, Vt.—Herman BD. Gerlach, Weyau 
wega. 

National, U. 8 A.—J. H. Hardgrove, Fond du 
Lac; Fred R. Scobie, Milwaukee. 

Northwestern Mutual—A. F. Underwood, Green 
Bay; William Albrecht, Jr., Wausau; . mm 
Austin, Oshkosh; Mary B. W. Bowes, Otto Kuswa, 
Milwaukee. 

Pacific Mutual Life—Charles ©. Wright, Dun- 


Phenix Mutual—George Pick, Charles B. 
Stumes, Milwaukee; T. B. Hallam, Milwaukee. 

Prudential—Carl W. Brunker, Ed. J. Halbach, 
Anton Krebs, Anton Reskowski, Rudolph Ross- 
mann, Milwaukee; William B. Leppere, Fond du 
Lac; Karl 8. Newstrom, Eau Claire; John Tink- 
lin, Kenosha; Evan Walters, Oshkosh. 

Security Trust & Life—-Martin LL. 
Medford. 

Travelers—Howard Morrison, Madison. 

MICHIGAN. 
tna Life—Greely Kolts, Grand Rapids. 
: aeons Mutual—A. H. Bjornstad, Munis- 


in 
‘National i = 8S. A—G. T. Treadgold, Che- 


dar. 


Jackson, 


boygan; G. Sykes, Detroit; R. 8S. Stratton, 
Owosso. 
New York Life—B. W. Aniba, Detroit ;.P. V. M. 


Raymond, Grand Haven; W. J. ‘Steere, Grand Rap- 
ids; A. N. Ward, Mt. Pleasant. 

Northwestern Mutl.—W. F. Knell, Batic Creek ; 
A. F. Underwood, Green Bay, Wis. ; B. Lovett, 
Kalamazoo ; August Mellin, An Taf G. B. El- 
liott, Prattville ; W. A. Burrough, Prattville; A. J. 
Simms, Port Huron. 

Security Trust & Life—W. M. Smith, St. Joseph. 





WHAT THE ST. LOUIS MEN ARE DOING. 


Comparison of Companies Writing in 1902 
and 1903—Decrease Due to the 
World’s Fair. 





The following is an estimate of the business 
written by the St. Louis managers of the 
various life insurance companies. In nearly 
every case an increase from 25 to 40 per cent 
is shown over previous year, only a few 
showing a falling off as compared with last 
year and those were agencies that depend 
upon the city business alone. The agencies 
that have country territory all show increases. 
The World’s Fair is attributed with the slight 
falling off shown, as people have put money in 
Fair enterprises. 





1903. 1902. 
FRA TABG . 0000000 sc0cccenseed $2,000,000 $3,000,000 
Equitable....... 5,000,000 4,000,000 
Franklin Life 400,000 
Fidelity Mutual.............. 1,000,000 700,000 
Hartford Life...............-. 1,250,000 
Ut! Se 500,000 350,000 
| ea 1,700,000 1,625,000 
Massachusetts Mutual....... 1,250,000 866,000 
Missouri State..............0 1,250,000 (Entire Missouri 
business. ) 
Mutual Benefit............... 900,000 718,000 
EE EER divescochve sevece 3,000,000 
National Life of Vt.......... 1,450,000 Same 
National Life U. 8S. A........ 1,200,000 
New York Life............... 6,000,000 (Company will 
write $9,500,000 
in Missouri.) 
Pacific Mutual............... 1,300,000 
is. 9.) ere 500,000 Same 
TU ncce K0ntavengneosoaee ote 500,000 
Provident Life and Trust.... 500,000 $675,000 
Provident a ekbe Gnesdes 1,000,000 Same 
Prudential. . 6 thee eatiaes $2,000,000 increase 
in ordinary 
over last year. 
Security Mutual.............. 700,000 $100,000 
Security Trust and Life...... 400,000 
State Mutual................. 450,000 100,000 
in000cc0e S000 c0ns cane 800,000 
Union Mutual........ ...065++ 250,000 
Union Central.............++ 550,000 683,000 


United States Life...........  ssecees 


Increase of 
$300,000 over 
last year. 


The Connecticut Mutual, Metropolitan and 
Germania have made no estimates, but will 
show increases. 





MORSE TAKES A PARTNER. 

On January 1 Lucas I. Morse, manager of 
the Columbus (O.) district for the Equitable 
Life of New York, will have associated with 
him in the management Joseph Parish, under 
the firm name of Parish & Morse. Mr. Morse 
voluntarily requested that the firm be so styled 
from deference to the long experience of Mr. 
Parish. Mr. Parish has lately resigned the 
general agency of the Fidelity Mutual Life 
for Kentucky and Tennessee, after having 
been with this company twelve years, the first 
five being spent as general agent for Georgia, 
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the next five as supervisor of agencies for 
the southeastern States and the remainder 
of his service as general agent for Kentncky 
and Tennessee. Mr. Parish will be succeeded 
by Ed. L. Williams, formerly instructor of 
agents for the New York Life. The Colum- 
bus district of the Equitable, which will be 
in charge of Parish & Morse, comprised thirty- 
six counties, located in the central portion of 
the State. 
ae ++ 
WILL HAVE A GALA NIGHT. 

On January 19 the Chicago Life Under- 
writers Association will have a gala night. Its 
members will receive the ladies, and President 
Ward of the National association will be the 
guest of honor. Ralph W. Breckenridge, the 
eminent Omaha attorney, will speak on “Sui- 
cide; Its Relation to Life Insurance.” 





WARNING AGAINST AMERICAN HOME. 





Commissioner Host of Wisconsin Issues Notice 
to the Public Against the Chicago 
Home Building Company. 





Commissioner Host of Wisconsin has had 
his attention called to the American Home 
Assurance Company of Chicago, which is one 
of the home building concerns of that city. 
Most of these institutions have proven fraudu- 
lent and have been run out of business. Some 
States, like Indiana and Missouri, have taken 
drastic measures against them. The American 
Home is a co-operative concern, and has been 
issuing contracts which are said to contain a 
life insurance feature, and no attempt has been 
made to qualify under the insurance laws of 
Illinois. The attention of the Illinois insur- 
ance department has been directed to this 
company, which resulted in a resolution being 
passed at the last annual meeting to procure 
an assessment life insurance charter, under 
which the company expects to continue the 
indemnity feature. H. W. Lorhman, the origi- 
nator of the plan on which the company op- 
erates, has been elected president to succeed 
P. D. Gleeson. Commissioner Host has con- 
ferred with the state bank examiner regarding 
the company, and has issued a _ warning 
against it. 





TWO LIFE CASES AT LANSING. 

Lansing (Mich.) life insurance agents have 
been interested in two cases recently decided 
by Justice Roe of that city. In the case of 
George Perry vs. Wm. Mumford, Perry sued 
for payment of a policy written Mumford, 
the defense being that the application was 
signed and note in payment was made out on 
Sunday. A decision was found for the plain- 
tiff. 

In the second case W. C. Hull sued James 
Evans for the first premium due on a policy 
issued to Evans. It developed in court that 
there was a misunderstanding at the time 
the application was signed. Evans claimed 
that there was nothing said about the pre- 
mium at that time and that he had not au- 
thorized the agent to forward the amount 
to the company. The court held that Mr. 
Hull could not collect in that proceeding. 





LIFE NOTES. 


The Central Life of Des Moines is making 
arrangements to enter Illinois. 


The Provident Savings appoints as agents 
Robert A. Carrol, St. Louis, and S. J. Hoff- 
heimer, St. Louis. 


The National Life, U. S. A., 


agents H. H. Van Benthuysen 
Horton of St. Louis. 


The next meeting of the Cleveland Associa- 
tion of Life Underwriters will be held at the 
Hotel Euclid on the evening of January 4. 


appoints as 
and E. D. 


Arguments were made at Columbus last 
week for the AEtna Life and National Life 
of Vermont, the case being brought against 
them by the estate of Charles Hanner, who 





committed suicide in the Tremont House in 
Chicago. The companies claim that suicide 
voided the policies. 


Bailey Wilkinson of Charleston, Mo., form- 
erly connected with the Washington Life, has 
accepted a contract from the Mutual Benefit. 


The New York Life appoints the following 
new agents in Missouri: H. A. Funk, St. 
Louis; E. Y. Bradbury, St. Louis and Isaac 
M. Frank, Chareston. 


F. L. Hoagland of Des Moines, manager of 
the Security Trust & Life for Iowa, has re- 
signed. Superintendent of Agents Moore San- 
born is now in the West. 


R. M. Robertson, with headquarters at Port- 
age, Wis., has been made district manager for 
Columbia county and adjoining counties for 
the Northwestern National Life. 


J. W. Crook, secretary of the Cleveland As- 
sociation of Life Underwriters, has transferred 
from the Connecticut Mutual to the State Mu- 
tual, the change: to take effect January 1. 


Benjamin M. Brown, wao recently became 
an agent of the Northwestern Mutual at Cleve- 
land, Ohio, is creating some stir in local circles 
by advertising “special service for large in- 
surers.” 

Sherwood Wheaton, manager of the Mutual 
Life at Helena, Mont., has been transferred 
to Rechester, N. Y., and sis succeeded at 
Helena by H. S. Waldon, formerly of Rich- 
mond, Va. 


O. F. Wilson of Wabash, Ind., has taken 
a district agency of the Equitable Life of New 
York for the five counties of Wabash, Grant, 
Howard and Clinton. His headquarters will 
be at Wabash. 


Manager Herrick of the St. Louis office of 
the Provident Savings has made a _ contract 
with F. J. Falzone, president of the St. Louis 
Italian Club, to have charge of the new Italian 
department of the company’s work in St. 
Louis. 


Among the new life agents reporting to the 
Columbus (O.) office of the Travelers are: 
Morris W. Hill & Son, Richwood; Frank Z. 
Ballinger, Marysville, and R. V. Hildebrand, 
Columbus. Mr. Hill, by the way, is mayor 
of his town. 


In November a holder of a $5,000 policy in 
the Security Trust and Life at Cleveland de- 
manded the cash value on it. He was sick 
at the time, and Manager Quigley advised him 
to take a loan, but he refused. Last week he 
died. His family loses almost $4,000 by his 
action. 


The Indiana Appellate Court has decided 
that the Northwestern Mutual must pay the 
widow of E. W. Kidder of Terre Haute his 
life insurance of $10,000 although his credi- 
tors are trying to reach the money, repre- 
senting that he used the funds of a business 
he was operating to pay the premiums on his 
policy. 

Rumor is busy severing Capt. W. H. Hart’s 
connection with the Equitable Life, for which 
he has been Indiana manager of agencies 
since the end of his term as auditor of state 
for Indiana. It is said he may not quit the 
insurance business altogether should he resign. 
The captain says the report is unauthorized, 
and the Equitable says: “The rumor has been 
denied.” 


Oliver W. Perrin, who last year specialized 
in the acturial courses offered at the Univer- 
sity of Michigan, has accepted a position in 
the acturial department of the Penn Mutual 
Life at its home office. The position is one 
with very good prospects, and that there is a 
demand for young men trained for this kind 
of service is indicated by the fact that this 
offer was one of four of a similar nature 
which Mr. Perrin had under consideration at 
the time of acceptance. 


Walter Buckner, now inspector of agencies 
for the New York Life, with headquarters in 
St. Louis, is likely to be sent abroad by the 
company and promoted to the position of 
manager of the company’s business in France 
with headquarters in Paris. Mr. Buckner is 
a brother of Third Vice-President Buckner of 
the company and has been very successful in 
his work. It is said that Hamilton Cook, in- 
spector of agencies for the company in Texas, 
will succeed Mr. Buckner in St. Louis. 





AMONG THE CASUALTY MEN. 


CASUALTY FIGURES FOR LAST YEAR. 











Returns on Several Departments of the Busi- 
ness in Ohio for Last Year—Inter- 
_ esting Returns. 





The casualty report of Ohio gives some in- 
teresting figures on 1902 operations, which are 
as follows: 

ACCIDENT AND HEALTH. 





Losses Loss 
Company. Premiums. incurred. ratio. 
ey ore rs $136,199 50,497 37 
Central Accident .... 47,90 25,000 52 
Continental Casualty. 45,84 25,365 55 
Employers Liability.. 15,274 9,659 63 
. RD eee 5,344 11,333 25 
General Accident .... 67,814 33,270 49 
Great East. Cas.... 26,761 5,185 19 
Maryland Cas. ..... 13,639 3,779 28 
New Amst. Cas, .... 8,607 6,549 76 
North Amer, Acec.... 50,007 21,435 43 
Pacific Mutual ..... 34,993 14,074 40 
SO eee 10,191 1,669 16 
Preferred Acci. ..... 73,614 35,614 48 
Standard Acci. ..... 82,01 982 46 
ere 152,445 87,993 58 
2 i Saar 0,036 4,580 23 
U. S. Health & A..... 26,887 16,731 62 
2 fee ee 4,411 16,757 49 
EMPLOYERS LIABILITY. 
Losses Loss 
Company. Premiums. incurred. ratio. 
Fae 7,25 338 .05 
Empl. Liab. ........ 74,967 45,913 61 
Pe i Se, ves saoes 77,935 16,375 22 
Maryland Cas. 35,473 30,862 87 
OE  nicic'dn.d 00a 224,631 129,850 58 
Standard Acc. ...... 117,186 7,63 41 
| 118,787 53,415 45 
BURGLARY. 
Losses Loss 
Company. Premiums. incurred. ratio 
oe fee 28,516 3,612 13 
Maryland Cas. ...... 1,119 54 .05 
ma a a 1,403 2,843 2.03 
ere eee ,769 389 10 
wv. s. Fid. & Guar. . 25, 548 8,550 33 
FIDELITY AND SURBTY. 
Losses Loss 
Company. Premiums. incurred. ratio. 
tna Indemn. ..... 3 eee sees tee 
Amer. Bond. ....... 40,847 $ 44,189 1.08 
Se ee 51,272 20,797 41 
Bankers Sur. ....... 35,934 635 .02 
Tae, OM awevscen ,914 ‘eee ae0 
Fid. & OS csc Saitaivi in ah sts 65,922 24,682 37 
Federal Union...... 10 oe sopae oie 
oe RRS 31,846 5,097 16 
. Fid. & Guar. 61,452 26,651 41 
PLATE GLASS. 
Losses Loss 
Company. Premiums. incurred. ratio. 
Etna Indem. ....... 2,200 $ 542 -25 
Central Acci. ....... 9,971 2,400 24 
Fi . ae 9,755 2,734 28 
BENGE seécisccessee Saptan 5,410 -25 
Maryland Re cangs 2,415 1,076 41 
ae Ne ee 9,943 2,113 ma 
N. . ey oe 541 2,669 41 
_ 2 re 10,023 3,125 81 
Tite ay errr, ,690 72 .04 
Pe A. ssccncee 10,794 3,785 .84 
oo ee eer ° ,209 1,225 24 
STEAM BOILER. 
ssts Loss 
Company. Premiums. incurred. ratio. 
ee Me UL sins ce wes $ 28,471 $ 1,127 .04 
eae 342 4,604 07 
Eee eee ,412 1,219 27 
ae 2,572 42 01 
a 263 eb besece 
Gwe “swesasen th 897 se00e 





LIABILITY SITUATION IN CINCINNATI. — 

The liability insurance men of Cincinnati 
are making considerable complaint regarding 
rate-cutting by one or two of the companies 
that have recently entered the field. The charge 
is that a few companies are demoralizing the 
business and offering cut rates on very hazard- 
ous risks. 

++ ++ 
SUIT AGAINST LIABILITY COMPANY. 

The Illinois Supreme Court has handed 
down a decision of considerable interest to 
liability companies. An employe of Arnold 
Schwin & Co. of Chicago was injured and re- 
fused to accept the settlement offered by the 
liability company. He began suit for damages, 
and one of the members of the concern told him 
to go ahead, as the liability company would 
have to pay the claim. The London Guar- 
antee & Accident, however, which had the 
risk, it is said, demanded that he be discharged 
unless he agreed to settle. This was done, and 
the employe, Gustav Horn, then sued the 


accident company for conspiring to secure his 
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discharge. He secured a judgment in the 
lower court for $800 on this count, and the 
Supreme Court has just sustained the verdict. 





SOME COMMENT ON THE REINSURANCE, 





Secretary Green of the Union Accident Tells 
of-the Recent Deal with Continental 
Casualty. 





Regarding the reinsurance of the Union 
Accident Stock Company of Denver in the 
Continental Casualty of Chicago, Secretary 
Green of the former company says: 


“We take pleasure in announcing that an 
agreement has been consummated between 
this company and the Continental Casualty 
Company of Chicago for the consolidation of 
the business of the two companies under the 
name of the Continental Casualty Company, 
with a paid-up cash capital of $300,000 and 
gross assets of over-$1,500,000, and an annual 
premium income of over $2,000,000, making 
it the largest personal accident company in 
the world as to assets and income. 

“The company will maintain two principal 
offices, one in Chicago and the other in Den- 
ver. The same management will be in charge 
of the Denver office that has been in charge 
of the Union, and all business of the western 
department of the company will pass through 
the Denver office under the direction of C. 
H. Green as general manager of the western 
department. The consolidation will increase 
the income of the Denver office over 100 per 
cent. . 

“The Union was organized four years ago 
as a mutual company. with assets of $25,000, 
and its success was so satisfactory that its 
directors placed behind it at the close of 
eighteen months a capital stock of $100,000 
and $25,000 surplus, and the splendid success 
with which the company has met since that 
date has made it possible for the consolida- 
tion and increase of capital and assets above 
mentioned. 

“When the Union was first organized the 
management promised its policyholders that 
the assets of the company would be increased 
from time to time to meet the increased busi- 
ness and liabilities, and the increase of the 
assets in four years from $25,000 to $1,500,- 
000, as well as the payment during this pe- 
riod of thirty-four death claims and 3,431 spe- 
cific and weekly indemnity claims, aggregat- 
ing $132,318, with only one lawsuit in which 
a jury found in favor of the company, should 
be an absolute assurance that all promises of 
the management have and will be fulfilled. 
The management will continue to treat all 
claims and policyholders with the same 
promptness and courtesy that they have here- 
tofore received. 

“C. H. Green, Secretary.” 





DISCONTINUES A CLASS OF BUSINESS. 

The Union Casualty has decided to discon- 
tinue writing weekly industrial accident and 
health insurance, as it has found it impracti- 
cable without a regular life insurance clause. 
On December 28 this class of business will be 
transferred to the Bankers Life of New York. 
The Union continues its monthly instalment 
industrial business. 

++ ++ 
CASUALTY APPOINTMENTS. 


OHIO. 


Employers Liability—Arthur Rice, Cleveland. 

Fidelity & Casualty—S. A. Darling, Centerburg ; 
Cc. B. Wise, Stoutsville. 

General Accident—Burnett & Ramsay, Washing- 
ton C. H.; Edward G. Fraas, Columbus; Chas. M. 
Hoover, Newark. 

National Surety—Long & Wappner, Van Wert. 
New Jersey Plate Glass—Colwell & Downs, Ur- 
n 


a. 
_U. 8. Fidelity & Guaranty—Lawrence F. Smith, 
Cincinnati. 


ba 


MICHIGAN. 


North American Accident, Ill.—C. W. Bradley, 
Battle Creek. 

American Relief, Mich—S. R. Markham, Caro; 
Henry Rodda, Elm River; J. J. Richardson, East 
Tawas; Geo, Waun, Gagetown; Jacob Beckman, 
Kingston; A. J. Eggart, Millington; Robt. Young, 
Linwood; Edw. J. Parris, Omer; Wayne Miller, 
Rose; H. C. Hessmer, Three Rivers; Martin 
Brown, Twinging; Herman Giles, Wolverine; J. B. 
llowe, West Branch. 

Grand Rapids Accident & Health, Mich.—D. 
Leeuwenburgh, Grand Rapids; L. H. Palmer, Jen- 
nings; W. 5. Morman, Kalkaska; Hiram Harris, 
Pellston; H. G. Burkhead, Platte River. 

National Protective, Mich.—G, L. Eddy, Lever- 








ing; M. 8. Bechtel, Manton; C. B. Meyers, Ma- 
rion; F. B. Scott, Petoskey. 

Mich. Benevolent, Mich.—R. H. Spencer, Beaver- 
ton; Bert Evans, Coleman; J. S. Burns, Loomis. 

Peninsular Accident, Mich.—Archie Van Orden, 
a 

Phenix Accident & Sick Benefit, Mich.—A. Col- 
lier, Milan. 





CASUALTY NOTES. 

The Casualty Company of America has con- 
cluded to withdraw from Tennessee and sev- 
eral other southern States so far as liability 
insurance is concerned. 


The Casualty Company of America wrote 
$80,000 in premiums in October and $100,000 
in November, a great record for the first two 
months of its operations. 


The Casualty Company of America has 
canceled off the liability line of the Roebling 
Construction Company, which is building the 
First Natioanl Bank skyscraper at Cincinnati. 


The statistics of the Indiana State Board 
of Health last month show that there were 
162 deaths by violence, including four mur- 
ders, twenty-seven suicides and 131 accidental 
deaths. 


Fred S. James & Co. get the general agency 
of the American. Bonding Company at Chi- 
cago. C. M. Haven, former manager, takes 
charge of the bonding department of the 
James office. 


Wm. B. Joyce & Co., northwestern agents 
of the National Surety Company, have ap- 
pointed W. J. Lane, general agent for North 
Dakota. Mr. Lane will make his headquar- 
ters at Fargo. 


The Physicians Defense Company of Fort 
Wayne, Ind., which denies that it is subject 
to the insurance laws of that State, will have 
to take out a license in Illinois if it wishes 
to do business there. 


The Supreme Court of Oregon recently ruled 
that the non-payment of the premium of a 
surety bond does not invalidate the bond in 
the absence of any stipulation that the premium 
must be paid before the bond shall be in 
force. 


The Union Surety and Guaranty Company 
has completed its reorganization. It reduced 
its capital stock $112,000, making a capital of 
$250,000. The disputed assets are charged off. 


M. V. Copeland, Columbus, O., agent for the 
Fidelity & Casualty, made a new record when 
he landed renewals for all his December ex- 
pirations with the exception of one. Mr. Cope- 
land succeeded in accomplishing this work 
during the first two weeks of the month, leav- 
ing the rest of the time for writing new busi- 
ness. 


Karl D. King, who has been connected with 
the firm of W. A. Alexander & Co., general 
agents of the Fidelity & Casualty, for many 
years, at Chicago, has been placed in charge 
of the casualty department recently estab- 
lished by Marsh, Ullman & Co., general agents 
for the Casualty Company of America for the 
State of Illinois. 


Some days ago the National Surety Com- 
pany, through its general agent, T. F. Hug- 


gins of Cincinnati, paid a loss of $5,000, the | 





full amount of its bond on E. M. Baer, sav- 
ings teller of the City Trust Company. Mr. 
Baer has disappeared and the surety company 
is now searching for the missing teller and 
will soon locate him. 


The Court of Appeals in Kentucky has re- 
versed the judgment of the Jefferson Circuit 
Court of that State, which forced the United 
States Fidelity and Guaranty to pay Blackley, 
Hurst & Co., tobacco brokers at Louisville, 
$811 on account of alleged defalcation of C. 
M. Barnett, an employe. The company claimed 
that it had bonded Barnett on information 
furnished by the firm and it alleged that at 
the time the bond was issued Barnett was 
short in his accounts. 













OLL AUDITOR 


WANTED.~~ 
ONE WHO UNDERSTANDS 

J EMPLOYER’S LIABILITY 
INSURANCE POLICIES, 

AND WHO KNOWS ABOUT 
BOOKKEEPING IN GENERAL AND 


United States Casualty Co., 141 Broadway, N. Y. 
EDSON S. LOTT, Secretary & General Manager. 








SPEND 


A MERRY CHRISTMAS 


WITH THE OLD FOLKS. 


Low Rates 
WITH LONG LIMIT 


Big Four Route 


On December 24tb, 25th and 31st, 1903, and 
January Ist, 1904, tickets will be on sale be- 
tween all local points on the ‘‘Big Four Route,”’ 
Cin’ti Northern R R. and D. & VU. R. R.; also 
to many points 2n connecting lines in Central 
Passenger Association territory. 


Tickets will be good for return to and including 
January 4th, 1904. 

For full information and particulars as to 
schedules, rates, tickets, etc., call on Agents 
‘‘Big Four Route,” or address the undersigned. 
WARREN J. LYNCH, J. B. REGVES, 

Gen. Pass. & Ticket Agt., Gen, Southern Agt., 

CINCINNATI, OHIO. 








New 


MODERN, 


CHICAGO, 164 La Salle St. 





GEHT READY 


TO START THE 


WITH A 


CONVENIENT 


Expiration Register 


WRITE US FOR SAMPLE 
PAGES AND PRICES 


The Western Underwriter Co. 
CINCINNATI, 517-518 Johnston Bidg. 


Wear 











THE WESTERN 





UNDERWRITER. 














UNITED 
UNDERWRITERS AGENCY 


Home Office, 184 La Salle St., Chicago, Ill. 
Cc. B. GILBERT, Manager. 


Cash Assets 


SA eut a petal A RON andin an. 0s Dawa dew Ree $1,433,000 
Cash Capital. . F 400,000 
Cash surplus to policyhaiders. pe Pega cd pede eseess 895,000 


In towns in the States of Illinois, Wisconsin 
and Michigan where not now represented appli- 
cation for Agencies will receive attention. 


“SURPLUS LINES.” 


Associated Allied 


Underwriters. Underwriters. 
Aggregate Wealth of Underwriters Over $3,000,000. 
BOUGHAN & COMPANY,.Atty’s and Managers, 


19 Liberty St., N. Y. City. 





A. L. McCRAE, Manager Western Dept. 
606 Association Bidg., CHICAG DO. 








Provident Savings Life Assurance Society 


OF NEW YORK. 
EDWARD W. SCOTT, .-President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 














JOHN NACHTEN & CO., Cen. Managers, 


SURPLUS LINES 


Metropolitan Fire Insurance Company 


Licensed bythe lilinolstnsurance OF CHICACO, ILL, Department on Jan. 10th, 1903 


Cash Capital, . ‘ , $100,000.00 : ; invested as Follows: 
Cash Surplus, e " ¥ 25,000.00 | City of Chicago4% Cold Bonds, $100,500.00 
Cash in Bank, . ° ° » 24,500.00 
Lines solicited on risks carrying at least $100,000.00 insura~ce in stock companies and only at full tariffrate. Applicants will please quote at least a dozen com- 


panies on the identical risk, with amounts carried by each and other necessary information. 


hevenguments for Eastern business can be made with EDWARD CLUFF, 80-82 William Street, New York City. 








Ten per cent commission allowed to brokers. 


159 La Salle Street, CHICACO. 











ROLLA V. WATT, Mer., 
Pacific Coast Dept.— California, Oregon, 
Washington, Utah, Idaho, Arizona Montana, 
New Mexico, Alaska, Hawaiian Islands. 
Royal . nsurance Building, 

N. W. Cor. Pine & Sansome, San Francisco. 
JOHN TENNEY, Mer., 
EMORY WARFIELD, Ass’t Mor., 

sole Dept .—Pennsylvania, New Jersey, 

Delaware, Maryland, Virginia, North Caro- 

lina. District of Columbia, West Virginia. 

Royal Insurance Bullding, 
806 Walnut Street, Philadelphia. 
Jobn H. Law. George W. Law. 
LAW BROTHERS, Megrs., 
Western Dept.--Ill nois, Ohio, Indiana. 

Michigan, Iowa, Kansas, Missouri, Minne- 

sota, Wisconsin North Dakota, South Da- 

kota, Nebraska, Colorado, Wyoming. 
Royal Insurance Building, 
169 Jackson Street, Chicago. 

















“The Leading Fire Insurance Company of the World.” 
UNIFORM IN ITS BUSINESS METHODS. 


ROYAL 


Insurance Company. 


Transacting Business in America 
Over Half a Century. 








Cc. F. SHALLCROSS, Mer., 
GEO. F. COIT, Ass’t Mer., 
FREDR’K W. DAY, 2d Ass’t Mer. 
New York Department, 

60 Wall Street, New York City 


Geo. P. Field. E. B. Cowles. 


FIELD & COWLES, Mers., 
New England Dept.—Massachusetts, Con- 
necticut, New Hampshire, Rhode Island, 
Vermont, Maine. 
85 Water Street, 


Boston, Mass. 


MILTON DARCAN, Mer. 
Southern Dept. — Kentucky, Tennessee, 
Georgia, Florida, South Carolina, Alabama, 
Mississippi, Texas, Arkansas, ‘Louisiana, 
Oklahoma, Indian Territory. 


Atianta. Ca. 























ASSETS (Market Values), 
Jan. 1, 1902, $76,839,027.69 
LIABILITIES, N. J. & N. Y. 
Standard, $71,933,206.07 
SURPLUS, . $4,905,821.62 





Agents. . . . For particulars, address the 





Mutual Benefit 


Policies Absolutely Non-Forfeit- LIFE INSURANCE oenhaal 
able After Second Year. ae n the Pok | 
AMZI DODD, COMPA NY, .. Loans to the Cash ~~ 

WANTED = Reale ond ei President. NEWARK, N. Ju | ce.Xste ric 2 ee le a 





IN CASE OF LAPSE the Insurance 
is CONTINUED IN FORCE as long as 
the value of the Policy will pay for; 
or, if preferred, a Cash or Paid-up 
Policy Value is ‘allowed. After the 
second year, Policies are INCON- 
TESTABLE, and all restrictions as to 
residence, ‘travel or occupation are 





collateral security. Losses paid 





Company direct, or either of the State 
Agents, whose name, address, - mp A. S 
tre given herewith. : : 


JOHNSTON, 


State Agent for Michigan, 
Office, Campau Bldg., 
DETROIT. 











immediately upon completion and 
DREWRY & McNULTY 
State Agent for Ohio, approval o proofs. 
Office, The Pike Bldg., k 
CINCINNATI. 7 












































YN: TEO STATES BRANCH, 
5 HARTFORD, Comm. 
GEORGE € KENDALL, Wrescen 


THE WESTERN UNDERWRITER. 5 





7 Menai 






\ INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE ,GERMANY. 


UNITED STATES BRANCH 
U4 NEW YORK. 


4 Kesey a0 













The Indianapolis Fire Insurance Company. 
Capital paid upin cash, - $200,000.00. 
JOHN H. HOLLIDAY, President. H. C. MARTIN, Secritary. 


Summary of Annual Statement, December 3ist, 1902. 


Gross Assets ......02c00 scecsecesceccsses 0+ -$437:233-09 
Reserve for unearned premiums............$127,779.30 
Reserve for unpaid losses.... ..........0.. 14,561.36 
Reserve for all other liabilities.............. 1,050.20 
Total liabilities except Capital Stock ....... $143,390.86 


Se en errr 200,000.00 
Surplus over Capital Stock and all other liabil- 
ca tekpeeas . shaeenkienpiessomge ve 93.842.83 
pe rn ra rr 














The Columbian National Life 
Insurance Com PANY, Poston, mass. 


Incorporated under the 
laws of [lassachusetts. 


PERCY PARKER 


. President 
WM. BUTLER WOODBRIDGE 


. 2nd Vice-President 











C. H. BUNKER, President. FRANKLIN H. HEAD, Vice-President 
A, A. SMITH, Secretary. H. G. B, ALEXAN DER, 2nd Vice-Prest. and Gen. Mgr 


CONTINENTAL CASUALTY COMPANY, 


WRITES ALL FORMS OP 


Personal Accident 


and Health Insurance. 
More Than Four Million Dollars Paid to 
Policyholders, 
GOOD CONTRACTS IN GOOD TERRITORY TO GOOD MEN. 


Producers, Address—H. G. B. ALEXANDER, 2nd Vice-Prest. and Gen. Mgr. 
134 Monroe Street, Chicago. 





NATIONAL LIFE INSURANCE COMPANY 


OF THE UNITED STATES OF AMERICA 


LOUIS G. PHELPS, President 
CHARTERED BY THE UNITED STATES GOVERNMENT IN 1868 


Full paid capital ONE MILLION DOLLARS. 

An honorable record of 35 years. Over $7,000,000 paid policyholders. 
Instance in force $40,000,000, All the approved forms of regular life 
policies, some of which may well be termed leaders. 

Men with clean records desiring a connection with a company that 
will help them help themselves are invited to address, 


P. M. STARNES, Vice-Pres. and Gen. Mgr. 








CODD IG OS OO 


Federal Fire Underwriters 


OF ILLINOIS, 


ISSUE NEW YORK STANDARD FORM OF POLICY. 
LIBERAL AMOUNTS PLACED ON SPRINKLED RISKS. 


Surplus Lines Solicited and Placed 


at Tariff Rates. 


L. H. COSLINE, Atty. and Mer., 
New York Office, 100 William St. 342, 159 La Salle St, 


ee mE 


Chicago. 




















SEND US YOUR SURPLUS LINES TO PLACE, 
We use only the most, reliable companies 
and associations and make a specialty of 


Telegraphic binders. 


Bremer, DuFour, Ring & Pinkney Co. 
90 William Street, = . NEW YORK. 


CASUALTY 


Union St. Louis 


AND 
SURETY CO. 
Accident — Health — Plate Glass 
Insurance. 





Losses Paid in 10 Years, - $3,147,000 





VACANCIES IN EVERY STATE FOR 
GOOD, RELIABLE MEN. 














~ 


To open, contro] and develop ter- 
OF ILLINOIS. 
CHICAGO, ILL. 


GEORGE W. R1GGS, Pres. _ 
W. P. CRENSHAW, Supt. of Ages) 


MUTUAL LIFE 
INSURANCE COMPANY 


AGENCY 


‘- 
= 
oc 
™ 
. 
Q 


ritory under permanent Renewal 


Contracts. 
Merchants Loan & Trust Bldg., 


| 
(a) 
LJ 
jn 
z 
< 
s 
| 
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OFFICERS: DIRECTORS: 
ALEXANDER D. HANNAH. 
ALEXANDER D. HANNAH, Prest. DAVID HOGG. 
DAVID HOGG, Vice Prest. & Treas. JULIUS KESSLER. 
A. W. HANNAH, Asst. Treasurer. : . po 7 annie 
2 2, Snel a tee” ~ WOME OFFICE: CHICAGO, ILL EDW. P. KEEFER. 
ies seaipenainahntaan INCORPORATED UNDER THE LAWS OF ILLINOIS. LICENSED APRIL 14, 1903. JOHN C. EVERETT. 
Cash Capital, - - - - - $400,000.00 
NEWBURGER AND eee ; porwety 159 LaSalle Street 
CO.;” Gash Surplus, - - - - - 50,000.00 , 
MANAGERS. Cash Assets, - - - - - $150,000.00 CHICAGO. 
























% SAVAGE, ral NB [ac and TRUST COMPANY 


16a Ree N ry W. HOWARD NIMICK, President. P.T.F. LOVEJOY, ist V. President. 
WM. C. BALDWIN, 2nd Vice-President and General Manager. 





[+ | PITTSBURGH LIFE 


opt SP ManxerwNe | 


HANDLERS OF ALL. KINDS OF 


FIRE and MARINE SALVACE. 


Managed by Suecessful Life Insurance Men and 
Backed by the Strongest Business Men Finan 








PRINCIPAL OFFICE : SCUTHERN DEPARTMENT: — Cy OS re Seer 
Nos. 207 and 209 No. 1005 ee — with Sooneae. No general agents. No mid- 
5 the busi . 
mionon met, | wranncON ae, rr marca Bs 

s LE. 
CHICACO. ST. LOUIS. catenin 
- Address Wm. C. Baldwin, and V. Pres. and Gen’! Mgr. 
LONG DISTANCE TELE- . F. SMALL, Superintendent Keystone Building, i, a PITTSBURG, PA. 
PHONE, MAIN 2/65. BELL TELEPHONE, 3081. 














— oo 








THE ANCHOR FIRE INSURANCE COMPANY 


228-230 W. FOURTH STREET, CINCINNATI, OHIO. 


CAPITAL . . . .© -@ $200,000 


ASSETS : ‘ . 460,536 
SURPLUS TO POLICYHOLDERS | ° ° 236,382 


JUDGE M. DONNELLY, President. F. D. PRENTICE, Vice-President. 
WILLIAM WOOD, Secretary and General Manager. 


® RELIANCE @ 


LIFE INSURANCE COMPANY gay 
of Pittsburgh, Pennsylvania jf 

















THEMINNESOTA MUTUAL LIFE 
INSURANCE COMPANY, 


OF ST. PAUL, MINN. 


Offers to competent and active young gentlemen, 
whose antecedents will bear investigation, very 
liberal renewal commission contracts for exclusive 
management of most productive territory. Its policies, 
rates and guaranteed settlements, in connection with 








JAMES H. REED, President 





SURPLUS TO POLICYHOLDERS 





its financial st th, al in i tition. 
#%2,000,000.00 its financial strength, always win in competiti 
Managers and strong individual life underwriters seeking ¥. R. PALMER, President. : 
territory J. A. O’SHAUGHNESSY, 2d Vice-President and Field Manager. 


DOUGLAS PUTNAM, Secretary. 


Address A. F, MCDONALD, 34 Vice-Pres. H. W. COCHNOWER, Assistant Secretary and Actuary. 














